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actions of national governments. The examination of the policies of these three
countries toward one of the world’s largest and most important economies, that of
Japan, has demonstrated a pattern of comparative inaction and a strong reliance on
business-led initiatives. There were (and are), of course, factors other than neo-
liberal ideology affecting government decision-making and influencing the nature
of national policies after the mid-1980s. These political and policy-making
considerations weighed heavily on government leaders and, in many cases,
opened the door to market liberalization and the adoption of neo-liberal economic
development policies.

It is important to remember, for example, that mounting national debts and
deficits had, by the early 1980s, effectively tied the hands of governments. This
was particularly the case in New Zealand, where unwise expenditures by the
Muldoon administration had brought the country to the edge of bankruptcy.
Australia and Canada were only in marginally better fiscal shape, having lived
through two decades of intense state intervention in social and economic affairs
and having produced massive national debts as a consequence. The rise of power
of the Progressive Conservatives in Canada in 1984 and attempts by Paul Keating
to re-orient the Labor Party of Australia around a less interventionist economic
strategy originated in the realization that their governments had little financial
flexibility. As an important corollary to this, the financial difficulties experienced
in the countries created considerable doubt among the electorate about the ability
of governments to provide strong economic leadership and to make decisions and

investments in the long-term interests of the nation. The adoption of the laissez-
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faire model, then, came at least in part by default, due to the absence of a suitable,
viable, and politically acceptance plan for national economic leadership.

Further, in each of the three countries, pressing domestic matters distracted
attention away from matters of international commerce and investment; in neither
Australia, Canada nor New Zealand was there a ground swell of public interest in
patterns of international trade or in the nation’s international economic
performance. Canadian politicians devoted far more time, for example, to the
ongoing debate about Quebec independence than they did to international trade
concerns. New Zealanders, in contrast, argued at length about the current and
future role of their vaunted welfare state and about the need to respond to the
country’s legal and moral obligations to the Maori. Australia addressed similar
concerns about Aboriginal rights, and faced a debate similar to that in New
Zealand about the future of state intervention and support. In Australia and
Canada, long-standing conflicts over the division of powers between the national
government and state/provincial administrations made it very difficult to develop
a coherent national policy in any field, including international trade. The financial
pressures outlined above also generated debate about the future of state-owned
corporations, many of which were the focus of considerable public sentiment;
concerns about the future of nationally-owned utilities, resources, and service
providers (especially in the health care sector) served as the focus for intense
national debate.

As well, national governments sought to reassure electorates reeling from years of
economic turmoil that they were protecting the nation’s well-being by

strengthening existing trade connections, rather than by trying to convince the
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business community and the public at large to take bold steps toward
comparatively unknown markets. Canada, for example, used its political
resources to negotiate a free trade agreement with the United States (later
expanded to include Mexico), a process that engulfed the country in dramatic
political debate but that attracted virtually no discussion in the United States.
Australia and New Zealand, likewise, expanded trade connections between the
two countries, adding to what was already a very strong economic relationship.
Following this line, and given that Japan was, before 1985, already Australia’s
largest trading partner, it is not surprising that the Australian government was able
and willing to do more than Canada or New Zealand to extend commercial
relations with that country. In all three countries, pursuing the familiar was easier .
and more politically acceptable than chasing after new markets.

Neo-liberalism figured prominently in the actions, and inactions, of the national
governments of Australia, Canada and New Zealand vis-a-vis trade and
investment opportunities in Japan. The argument that governments had but a
minimal role to play in business development and in the direction of the national
economy found adherents in many places, including political parties of the right
and the left, and among many leading members of national civil services. But the
pattern of inactivity in the promotion of international trade and investment with
Japan described herein reflected more than the extension of a political ideology.
In each case, neo-liberalism suited the countries, providing an appropriate model
for international business development that fit with the nation’s fiscal and
administrative resources and that meshed with the political preoccupation with

domestic affairs.
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Understanding of Japan

Part of international business development is a good understanding, at
both the government and corporate level, of the countries with which one is doing
business. Too much of what Canadians, Australians and New Zealanders know
about the Japanese economy is gleaned from second hand sources, translated
materials or official Japanese representatives. Australia is the only one of the
three countries to have a permanent newspaper or magazine correspondent
stationed in Japan. While programs like those run by New Zealand’s Asia 2000
Foundation and Canada’s Asia Pacific Foundation sponsors journalists to go to
Asia for a period of time, this is a poor substitute for the long term Japan-based
correspondent. By the same token, while the number of Canadians, Australians
and New Zealanders living in Japan has increased over the last decade, few of
those stay for extended periods or devote that time to developing a deep
understanding of the Japanese economy and political situation. In telling contrast,
Toyota Motor Corporation’s Tokyo office alone devotes most of the resources of
a twenty-member department to simply monitoring relevant international political
and economic events, particularly those in the United States. When long-time
Japan-based financial journalist Eamonn Fingleton spoke in Tokyo in November
1997 on the future of the Japanese economy, no Canadian, Australian or New
Zealander attended. And a March 1998 talk in Vancouver about recent events in
the Japanese financial system, and the impact of the Asian currency crisis on
Japan and what all this means for Canada, by Canadian Embassy official John

Sloan, attracted only a couple of dozen people, mostly local Japan experts.
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What all this means is that few Canadian, Australian or New Zealand
individuals or companies are well informed about what is really occurring in
Japan. The cartelization of the Japanese media and Japan’s desire to paint itself a
certain way to the outside (and even inside) world makes it very difficult to know
the truth: so Japan is a challenge even for those who truly make an effort. Those
who do not try hard to know what is really happening in Japan must make do with
what the Japanese government wants them to think. A nation that is not well
informed cannot easily analyze events or trends (such as changes in the Japanese
economy from the mid 1980s through the mid 1990s or the 1997 Asian currency
crisis) and reach well-reasoned conclusions.

For the most part then, the changes between 1985 and 1998 in the
Japanese economy that were most noticed in Australia, Canada, and New Zealand
were those that appeared on the surface, and that were well-covered in the daily
media. After the mid 1980s, when the prevailing theme was Japan buying up the
world, the emphasis was on the fall-out from the bursting of the bubble economy
and lower Japanese growth rates. North Americans and others in the Anglo-
American world easily accepted the proposition that Japan and Asia were in
decline. To do so backs up the dogma that government intervention in the
economy (at least in a different way than that of the critics) is economically
unsound and it restores assumptions of Anglo-American laissez-faire policy. As
this was what many people wanted to hear, few looked much further.

While there is no question that Japan’s financial system was in
considerable turmoil and that substantial debt from the aftermath of the bubble

economy continues, what this meant for Japan and what it means over the longer
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term is far from clear. Some serious analysts of Japan have argued that much of
the bubble economy and its subsequent burst were carefully engineered to move
capital from the hands of consumers and small business and into corporate
coffers.? This viewpoint is a radical departure from the idea that errors in
judgement allowed the financial sector to go wildly out of control only to be
eventually roped in by a desperate government. As the result was the addition to
its GNP of an amount equivalent to the GNP of France, fully competitive
industries at 110 yen to the dollar and dominance of most key industries,* one is
forced to contemplate the idea that the Japanese government did indeed know
what it was doing.

This is true also of the second stage of the financial crisis which occurred
in late 1997 when a number of blue-chip financial institutions including Sanyo
Securities Corporation, Hokkaido Takushoku Bank and, most startlingly,
Yamaichi Securities (one of Japan’s big four brokerage houses) declared
bankruptcy. In addition, Yamaichi and some other institutions were indicted for
corporate malfeasance including bribing government officials, paying gangsters
not to disturb annual general meetings and compensating special corporate clients
for trading losses. While much has been reported about these events, most
coverage was a simple description of what took place or laments on the
seriousness of Japan’s economic crisis. Few people, foreign or Japanese, were
asking the most pertinent questions. The Japanese government could easily have

bailed out Yamaichi Securities. Why did it decide not to do so? Companies have

’Eammon Fingleton, Blindside; Murphy, Taggart. The Weight of the Yen.
Taggart Murphy, The Weight of the Yen, p.199-200.
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been paying gangsters not to disturb annual general meetings for years. The
practice is so well known that it is described in introductory books about Japan.
What made the government suddenly decide to crack down on Yamaichi? There
are a few possible answers to these questions and it will probably be difficult to
discover which is correct. What matters, though, is that countries like Canada,
Australia and New Zealand have commentators raising the questions and not
accepting what appears on the surface as being the full story. Each country has a
distinct national interest in operating in Japan,; it follows, therefore, that each
country should have its own, independent economic and political intelligence
about the country.

Critics have been quick to dismiss Japan in the past and their analysis has
subsequently proved to be incorrect. Critics spoke of the early 1990s as a time of
Japanese recession. Yet in the first seven years of the 1990s, Japan’s per capita
GDP (measured by market exchange rates) rose 56% and Japan’s current account
surpluses increased three hundred fold from the same period in the 1980s. The
emphasis on Japan’s financial woes masked, for most observers, the fact that
Japan was continuing to make powerful inroads into critical high technology
areas. Japan has retained its emphasis on a manufacturing-based economy and
has not followed the western lead in assuming that a service-based economy will
provide a sustainable high national standard of living. While this does not
guarantee a rosy future for Japan, it suggests that the land of the rising sun should
not be lightly dismissed. Many Canadian, New Zealand and Australian officials
and companies, however, are happy to buy the idea that Japan is in decline or that

the market is too difficult to warrant the necessary effort and therefore turn their
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attentions elsewhere. Officials at all three Embassies reported frustration at how
ready new exporters from their countries were to decide to bypass Japan for what
were perceived as more promising markets elsewhere in Asia. The lack of
understanding of Japan then has the potential to exact a heavy economic price in
missed opportunities to develop new export markets and, in the process to,
diversify national economies away from a heavy reliance on resource natural

resources and primary products.

Beyond the Free Market Model — Do Governments Matter?

In different ways, the three countries studied in this thesis have begun to
alter their approach to government involvement in international business
development. New Zealand went through its dramatic shift away from a
government-dominated socialist economic model toward a free trade business led
model. The Canadian and Australian governments began to worry about their
over-dependence on resource exports and look for ways to develop alternate
exports. Australia became quite pro-active, particularly with regard to Japan,
sending trade and investment missions, commissioning consulting companies and
implementing a variety of market strategy initiatives. Canada developed the
Team Canada approach, an initiative designed to increase Canadian exports by
encouraging a more coordinated national approach.

New Zealand’s changes were radical and resulted in a more economically
rational system but also drastically limited government’s role, for good and ill. In
New Zealand in 1998, if direction for international business development is to

come, it will have to come from the business community. As most of the largest
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corporations in New Zealand are not Kiwi-owned, the likelihood of the New
Zealand business community developing a national direction-setting plan is slim.
New Zealanders, generally, do not appear concerned and feel surprisingly
confident that their agricultural strengths will sustain them indefinitely. Short of
the occurrence of another fiscal crisis as serious as that in the early 1980s, it is
extremely unlikely that New Zealand will change its casual, uncoordinated
approach to international business development in the near future.

Australia and Canada have begun to experiment with numerous pro-active
approaches on the international business front. All of these initiatives, however,
remain within a very limited band of options acceptable to a neo-classical mind
set. While some of the Australian and Canadian approaches have been successful,
the results have been fairly minimal thus far. While government literature in both
countries points out an increase in manufactured exports, for example, that
increase is small and sometimes due to manipulation of statistical categories (eg.
so that slight modifications to resource products move them into value-added
categories). And in Canada, continued rhetoric about Canada’s role as a global
trading nation has done nothing to diminish the nation’s complete reliance on the
U.S. market.

In none of these countries has there been much serious discussion of
forming a national industrial policy, targeting specific sectors, promoting more
strongly directionist government-business policies or of anything less than a
policy of international free trade. Other options are seen as being either economic
heresy or as extending outside the role of government. The possibility then that

there will be radical changes in the government approach to international business
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development in Australia and Canada remains slim. Again while both countries
are concerned about their dependence on resource exports and the lack of strong
alternate sectors (Canadian and Australian officials are more worried than are
New Zealanders), a commitment to the neo-classical approach and to limited
government narrows the interventionist options. Government wishes to take its
cue from business but the corporate sector does not spend much time on national
economic planning. Forestry or mining companies, for example, are too busy
with their own work and too concerned with the future of their industry to be
wondering if the nation should be developing a computer industry.
In the trading relationships explored here — those between each of
Canada, Australia and New Zealand with Japan from the mid-1980s until
1998 — government played a limited role on trade, with the exception of
Japan. Governments tinkered around the edges of a free market model —
sending and hosting government-business trade missions, writing reports
indicating broad national directions, and hosting trade fairs and
promotional events. There were a few more pro-active measures which
saw these governments focus on getting businesses in various sectors to
coordinate international efforts through the National Sector Teams in
Canada and Joint Action Groups in New Zealand and Australia. And on
the investment front, the Australian government’s Investment Promotion
and Facilitation Program has also had been a considerable success. These
provide the exception that proves the rule, however. Generally, the

neoclassical model on which Canada, Australia and New Zealand base
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their governmental roles and responsibilities, limits what governments are

prepared to do.

From the results of this study of government involvement in international
business development — through the case studies of Canada, Australia and New
Zealand’s trade and investment relations with Japan 1985-1997 — some broad
conclusions can be proposed. Firstly, without some form of leadership (whether
it is supplied by government or by industry in some form), dramatic intentional
changes in a country’s export profile are unlikely to occur. In the areas where the
Canadian, New Zealand or Australian governments did nothing to change their
trade or investment relations with Japan, nothing changed that Japan did not
initiate.

Secondly, while even simple leadership, for example, governments
pointing out certain recommended directions through speeches or signed
agreements, builds awareness in the business community and has some impact,
bold and clear initiatives are required if significant change is desired. Australia
did a lot of talking about the need to diversify its trade with Japan but all the
initiatives it actually undertook were very small and had little impact.

Thirdly, the initiatives that governments undertake can either operate on a
private sector model as with Australia’s Investment Promotion Facilitation
Project, they can be government-led, or they can be government-started but
industry-led. Canada’s National Sector Teams and Australia and New Zealand’s
Joint Action Groups would be a good example of the latter and representatives
from all three countries extolled the virtues of these industry-government

collaborations. It is important that the initiatives be well thought out and
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coordinated, that there is industry participation and that there be some guidelines
by which success can be monitored.

Fourthly, governments will not get everything right; neither does the
public sector. But if change is needed and governments do nothing, very little
will occur. Governments need to see the national picture and determine if the
country is on the right path toward the future. If adjustments are needed, it is up
to government to put those in motion or ensure that someone else will. If a
national government is going to be peripheral to international business
development, then it had better be sure that the country has a pro-active and
innovative business sector willing to take risks and display leadership. It is far
from clear that such a business sector exists in Canada, Australia or New
Zealand..

Analysts from as broad a spectrum as Kennichi Ohmae, Michael Porter
and Jenny Stewart all agree that for a country in the 21* century to stake its
economic future on the sale of its natural resources is folly. Increased competition
in the resource sector, along with the decreased value of commodity exports,
means that more value-added exports are needed to underpin an export economy.
The passion with which this is felt by members of the general public naturally
varies depending on recent events. Desperation in British Columbia’s forestry
industry in early 1998 has rekindled sentiments about the dangers of relying on a

resource based economy.* Yet despite this recognition, the perceived importance

“It is interesting to note, that while newspaper articles blame much of B.C.’s forestry woes on
declining demand in Japan, this is not wholly accurate. Japanese housing starts rose
dramatically in 1995 as consumers tried to beat the implementation of an increase in the
consumption tax. Housing starts now are simply back to levels prior to this blip. At least part of
B.C.’s troubles with regard to Japan are due to increased competition from Scandinavia.
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of Japan and the range of free market acceptable initiatives undertaken, little has
changed in the export profile of two of the three countries with Japan and
Canadian exports are still 90 percent resources or partially processed goods. No
manufactured products make the list of top ten exports from any of the three
countries to Japan despite the overall rise in Japan’s manufactured imports. It is
incumbent, therefore, on the governments of Canada, New Zealand and Australia
to ensure that their populations have something beyond resources to sell. To
depend on industry to lead this change (when the captains of industry are busy
keeping their own companies afloat) makes no sense.

Canada, New Zealand and Australia must recognize that the neo-liberal
approach that they embrace so heartily is not followed in many other places in the
world. Analysts have begun to identify the flaws and tensions inherent in neo-
classical approaches to the management of national economies. The
preoccupation with free market economics at the expense of more social agendas
has not brought uniform prosperity nor has it brought widespread public
acceptance of the new approach to governance As Jenny Stewart wrote about
Australia,

If history teaches us anything it is that nations whose ruling elites hold to

beliefs inappropriate to their circumstances will, at the very least, fall

behind those with a more realistic view of the world. Australia’s
governing elite has been held in thrall by the dogma of the level playing
field: the belief that the path to prosperity lies in exposing our industries to
the cleansing power of market forces. Somehow, an assumption made for

analytical and expository purposes in a single academic discipline —
economics — has become the mainstay of public policy.’

SJenny Stewart, The Lie of the Level Playing Field, p.2.
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Similarly, not everyone believes either that globalization is inevitable, that it is
uniformly positive or that it will result in a diminished role for national
governments. As political scientist Linda Weiss wrote,

It seems likely that as we move into the twenty-first century, the ability of
nation-states to adapt to internationalization (so-called globalization) will
continue to heighten rather than diminish national differences in state

capacity and the associated advantages of national economic
coordination.®

James Fallows describes the costs of ignoring the importance of government

leadership and involvement in ensuring its nation’s economic success. He writes,

Until the borderless world arrives, each person’s prospects for a satisfying
and rewarding job rise and fall with the welfare of companies based in his
or her homeland. (Ask anyone in Britain.) If Northern Telecom, based in
Canada, loses market share to Fujitsu, there will be fewer opportunities for
Canadians. They will not sit on the Fujitsu board, nor supervise Fujitsu’s
labs, nor decide about Fujitsu’s line of credit at the major banks in its
corporate family, nor serve as its company doctors, nor do the
architectural design and construction for its new plants. They may
eventually get to work at branch plants and dealerships set up in Canada,
but that will never be the same... Once a country becomes fundamentally
dependent on another for technology and money, then it clearly is happier
to get investment than to have it go somewhere else. ... But it is clearly
better to have more control over the decision yourself — or by people
subject to the constraints of your political system and social mores’.

So, in answer to the question this thesis poses — can governments
operating in a neo-classical framework have an impact in national economic
development — the answer is a qualified yes. They can make a difference but only

if they view their neo-classical bounds as being somewhat elastic. Canada was

able to adjust its exports to Japan to include more manufactured products and

®Linda Weiss, The Myth of the Powerless State, p. 21.
7James Fallows, Looking at the Sun, pp.421-422.
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Australia was able to attract a disproportionate share of Japan’s FDI, through
programs that were government-led but used private sector methods and ensured
industry buy-in. Most importantly, though, is it appears governments could have
done much more if they had tried to do so. Overall, these governments did not
really produce very much in the way of concrete change. The belief that it is up
to business to lead the way and that government is to facilitate what business
wants has proven to be very constraining. Tight reins on what governments
should do may not be the answer when more dramatic change is needed. Perhaps,
then, the idea of a more direct role for government in national economies in need

of re-direction will soon also gain greater public and business acceptance.

International Trade and Market Liberalization: Theoretical

Implications

This investigation of the international trade policies of Australia, Canada
and New Zealand, tested by way of an examination of the reaction of these
governments to changes in the Japanese economy, offered an examination of the
impact of free market philosophies on government policy. At one level, this study
demonstrates that neo-liberal ideology and the attendant political and policy-
making realities has affected the management of national economies by
government and has constrained the ambitions and expectations of politicians and
civil servants. It has also argued, based on the positive impact of a series of
comparative small national initiatives, that government policies and intervention
can and have made a difference in influencing international trade and investment.

Put simply, prevailing economic ideology has effectively tied the hands of

-410-



government and has reduced their willingness and ability to respond to changing
conditions and opportunities, often to the detriment of national economies. It
remains, however, to consider the relevance of this study to the theoretical
literature and academic debates that framed the inquiry.

In recent years, scholars in a variety of academic disciplines have debated
the contemporary and future impact of economic globalization and of the wide-
spread acceptance of neo-liberal concepts of the state’s role in economic
management.

At one extreme, analysts argue that the age of the nation-state is essentially over,
and that international forces and organizations have effectively eviscerated the
authority of national governments. Others contend that the general abandonment
of government intervention as an economic strategy has left individual countries
vulnerable to international market pressures and to the decisions of multi-national
corporations. Over-riding the debate about the effectiveness of government
intervention is a growing sensitivity to economic globalization and to the
fundamental reality of an interconnected global economic system that limits the
ability of national governments to manage their economies in isolation from
international pressures and events.

The actions of Australia, Canada and New Zealand provide a useful
illustration of the impact of neo-liberal ideology. In none of the countries did the
national business community, operating with few barriers or hindrances imposed
by governments, respond creatively and effectively to changes in the Japanese
economy. Other countries, like Sweden, did capitalize on the shifting nature of

Japanese commerce, and Japan itself proved quite adept at reaction to a changing
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international marketplace. But the businesses in the three countries under
investigation did not react in a positive manner to the changing dynamics of one
of the world’s largest economies and did not shift their production, marketing or
investment activity in a strategic fashion to capitalize on new opportunities.
There were internal reasons for this relative inaction. Canadian and Australian
businesses are effectively locked into a pre-1980s mindset of reliance on exports
of raw materials; neither country’s business community has proved particularly
adept at transforming in response to shifting global realities. In New Zealand, the
shift from a state-run to a free enterprise economy has been quite successful, and
the government has sold off most of the state-owned enterprises that once
dominated the country. But in New Zealand and Canada (and, to a substantial
extent, Australia as well), many of the major corporations are foreign-owned.
The dominant corporations have tended not to use Canada or New Zealand as a
base for innovation or economic transformation and have instead relied on
traditional products and manufactures. For countries that rely heavily on
resources and primary processing, like the three under investigation here,
businesses have not proven to be particularly effective in responding to global
market conditions or to the demand for a shift to manufactured products.

The free market system invariably implies that there will be winners and
losers. Some countries will benefit from the shift to globalization and to
interconnected international markets; other countries will suffer economically in
the more open-ended competition. The analysis of the response of Australia,
Canada and New Zealand to major changes in the Japanese market suggests that

the three countries will have difficulty adapting to the opportunities and realities
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of the new order. With governments accepting a limited, responsive, role in
business development, and with the business communities revealing (to this point)
little enthusiasm for creative international marketing and a reliance on long-
standing patterns of trade, it is unlikely that these national economies will react
quickly and effectively to a dynamic, open, and highly competitive international
marketplace. Advocates of neo-liberal approaches to economic management
assume that countries and economies will respond creatively to opportunities, and
give little attention to the inevitability of some countries, regions, industries and
populations experiencing severe dislocations due to shifts in largely

unregulated international markets. More attention needs to be given to the
"losers" in the race toward economic globalization, to the impact of international
market pressures on localized markets and industries, and to the disruptions that
can accompany major economic shifts.

Scholars have long been interested in national industrial policy and in the
economic outcomes associated with government intervention in industrial
development. Under the ascendancy neo-liberal model, the common economic
strategy involves a reduction of government activism, not its extension. As this
study has demonstrated, governments in Australia, Canada and New Zealand have
opted to take the lead from the business community and, at their most activist, to
work in association with government agencies. The absence of policy or, as in
these three cases, the imposition of severe limits on government involvement in
economic affairs, will increasingly become a field of inquiry. In the 1970s,

national governments in western democracies were actively involved in the
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management of the economy; by the late 1990s, most governments had withdrawn
from these activities.

More research is required, on both domestic and international markets and
on a variety of countries, to ascertain the effectiveness of the new approach, if it
can be called such, to industrial planning. The vast majority of the analytical
work on industrial policy is predicated on the idea of an activist state, and
assumes the willingness of the government to take a lead role in managing the
economy. Current political and ideological realities work against such an
approach. And even if the analysts themselves favour a return to state leadership
- and many of them do - it is important that scholars begin to examine cases
where governments have stepped out of the activist role and start to develop
models and suggest approaches for economic guidance that work in such a non-
interventionist environment. There are, as Australia, Canada and New Zealand
have demonstrated in relatively minor ways, still tools, actions and programs
available for governments seeking to improve economic conditions, even in a
neo-liberal environment. There are also ways in which the business community or
industry associations could also take the lead in developing strategy for
international business development. It is vital that theoretical and conceptual
work keep up with changing political realities and begin to provide suggestions
and analysis of the new political-economic milieu.

In the late 1980s, many western observers looked to Japan for an example
of state management of economic development. The bursting of the "bubble
economy" dampened enthusiasm for the Japanese model and resulted in

widespread criticism of the Japanese approach to government-business relations.
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Much of the current political and journalistic commentary has assumed that Japan
is in great difficulty, a misunderstanding of the country’s current economic
situation and future prospects. A close examination of the Japanese government’s
current activities, including its strong support for information technology and high
technology manufacturing, makes it clear that the government has not abandoned
its interventionist approach and continues its efforts to direct the development of
the national economy. In the past, too much was made of Japan’s economic and
commercial success, and western observers often uncritically advocated adopting
that model of government-business relations. At the end of the 20® century,
commentators moved too quickly to dismiss Japan’s achievements and to assume
that the country’s pattern of state intervention did not work as effectively in the
era of free markets and globalization.

Furthermore, as demonstrated with the three countries under investigation
here, consideration must also be given to the economic opportunities missed by
those countries, regions and sectors that misread or ignored fundamental shifts in
the international economy. The assumption seems to run through the literature -
ignoring the earlier experience of countries like Argentina, Brazil and Chile - that
first world nations will retain their position throughout the process of
globalization. Capitalist economies, it is implicitly asserted, will retain their
comparative position through their advanced stage of economic and political
development. This investigation at least raises questions about the inevitability of
wealthy countries, like Australia, Canada and New Zealand, retaining their
relative position. The emergence of Japan, Singapore, and Taiwan as economic

powers was hardly predicted thirty years ago, nor did forecasters recognize the
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potential decline in the economic importance of countries like the three under
consideration here. But if their response to the Japanese market is an indication
of economic prospects - and that is very important and as yet unproven - then
the economic future might not be very favourable. If these countries could not
respond quickly, creatively and effectively to the Japanese market, it is possible
that they will not react appropriately to future shifts in global markets (unless, of
course, they replaced the missed opportunities in Japan with new markets in other
countries).

Trade liberalization and the widespread adoption of the neo-liberal
approach to economic management have dominated the western political scene for
less than two decades. While enthusiasm for free markets remains widespread,
problems are beginning to appear. The attempt to secure a Multilateral
Agreement on Investment (MAI), which would have further liberalized
international finance and investment, collapsed due to the protectionist sentiments
and worries of, at least, the general public in many of the participating countries.
Similarly, as the uneven development of the global economy under free trade
conditions continues, concerns arise in countries that are not seen to be benefitting
from market liberalization. Analysts who predicted the end of the nation state and
the continued rise of international organizations and multi-national corporations
might well have failed to account for the persistence of nationalist sentiment, the
resilience of national governments, and the potential re-emergence of state
intervention as government policy, following a downturn in national or
international markets. This is not to argue that the situation in western

democracies will soon return to the level and nature of state intervention evident
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in the 1970s and early 1980s; it does suggest that governments will seek, and
electorates will demand, measures to protect and improve national economies.
The nation state is not about to fade into political obscurity.

The relative failure of state-driven economic management to provide for the
stability of national economies did much to lay the foundation for widespread
acceptance of neo-liberal policies. Political parties and leaders who continue to
advocate a return to the interventionist strategies of the past have, in Australia,
Canada and New Zealand, experienced electoral difficulty and will likely continue
to do so. At the same time, the relatively small adaptations of the national
economies of these three countries to respond constructively and creativity to
changing global markets suggests that the laissez faire approach is not sufficient.
Governments have a significant role to play, as analysts from Adam Smith to Paul
Omerod have argued, and will continue to be central players. The evidence from
this study of trade and investment policies suggests that three major trading
nations did not capitalize extensively on opportunities presented by the changing
Japanese market. State-ownership and massive intervention are not options that
any of the countries would consider. More logically, however, a system involving
government and business cooperation, with governments assuming a greater
responsibility than at present for signaling important opportunities and for
providing the infrastructure and support necessary for the business community to
respond to ever-shifting global markets would be worth discussing. If nothing
else, governments have a responsibility to provide clear, nationally relevant
intelligence and coordination designed to capitalize on the natural partnerships

that should develop with the business community.
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The emergence of freer international trade, increased globalization and
greater support for neo-liberal economic policies need not mean the end of serious
industrial planning and policy-making. The governments of Australia, Canada
and New Zealand, to greater or lesser degrees, have interpreted the advent of the
free market era to mean that governments should leave the development of
business opportunities largely to the private sector. As analysts have argued,
there are many policy options available to national governments other than state
ownership and intense intervention. Industrial policies that emphasize signaling
and the targeting of specialized markets, products or technology can, as in Japan’s
case, prove to be highly effective means to stimulating national economic growth.
Government involvement is not, clearly, inherently opposed to the functioning of
the free market and should, in fact, be an important adjunct to private sector
activity. In their relations with Japan, Australia, Canada and New Zealand have
effectively left the challenge of reacting to opportunities to business, even though
private enterprise was not particularly well prepared to respond.

This examination of efforts by the governments of Australia, Canada and
New Zealand to enhance trade and investment relations with Japan illustrates the
fundamental importance of the debate about the role of the state in the
management of economic affairs. Forecasts of the imminent decline in the
importance of the nation state appear to be significantly over-stated. Similarly,
the widespread acceptance of globalization hides the degree to which national
business and political communities retain serious concerns about the loss of
national autonomy and economic control through the liberalization of trade and

investment. Politicians who, reacting to the interventionist excesses of the pre-
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1980s period, argue that governments have no major role to play in economic
management and international competitiveness are missing important aspects of
contemporary commerce. Left to their own devices, the evidence from the three
countries studied here reveals, national business communities will seek to expand
traditional markets and will not necessarily pursue international opportunities with
the creativity and enthusiasm that the current global marketplace demands.
Creating an internationally competitive domestic economy is, for countries
like Australia, Canada and New Zealand, a formidable challenge.
National electorates do not want to hear warnings about imminent
dangers; they seek words of reassurance from their political leaders. But
changing domestic and international realities will create a different future, .
one that may not fit well with the commercial structures and attitudes of
the past. While there is little support for a return to high levels of state
intervention, there is considerable evidence and strong intellectual support
for the idea of a centrally coordinated national strategy, with an influencial
role for government, particularly in terms of signaling and the
establishment of a firm foundation for international trade and investment.
Governments do matter but, as the experience of the last thirty years
makes clear, they cannot act on their own. Cooperative and creative
involvement with the private sector is vital. In addition, the shift away
from subsidies and protectionism and toward the identification of national
strengths and international opportunities is crucial to national economic
success. The fast pace of change in international economies, shifting

markets, dramatic alterations in financial markets, and the rapid
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emergence of new competitors makes it more important, not less so, that
national governments accept a key role in the management of their

country’s economic future.
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Appendices

Appendix I. Top Canadian Exports to Japan

The following section provides a brief overview at each of Canada’s top

ten export items.

A. Forestry

Forestry — lumber, logs and plywood, followed by wood pulp and further
down by paper — tops the list of Canadian exports to Japan. (See Table V-7)
Canadian lumber and pulp sales in Japan have increased greatly.in the last couple
of years. Coniferous lumber sales grew by 12% in 1994 and 1995 and pulp
increased by 53%." Japan now purchases 25% of Canada's wood exports.> Most
of the forestry industry is in western Canada, particularly B.C. and northern
Alberta. DFAIT, the B.C. Trade Development Corporation, the Council of Forest
Industries and other trade associations have all been promoting Canadian lumber.
The initial focus was on the promotion of 2x4 housing construction which uses
Canadian softwood. As a result sales of Canadian softwood, much of it cut in
Canada, have been increasing.” Automation and computer control have now
enabled Canadian mills to supply large volumes of wood cut to Japanese sizes so
much of the lumber Canada sells to Japan goes into traditional Japanese style

housing.*

'James Tiessen, Canada-Japan Trade Perspectives (Ottawa: The Canada-Japan Trade Council,
1996), p.23.

Ibid., p.21.

*Ibid., p.23.

“Correspondence from Peter Campbell, Consul-General in Osaka, April 14, 1997.
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The Japanese Ministry of Construction has recognized fifteen Canadian
lumber grading organizations. This means that structural lumber approved by
these organizations will be permitted for use in the construction of Japanese 2x4

homes. Previously, lumber used in Japan had to be graded by a Japanese grader.’

B. Coal

Much of recent Canadian coal development occurred in response to
Japanese demand. The 1970s, after the first oil shocks, saw representatives of
Japanese steel mills searching the world for stable long-term supplies of
metallurgical coal. During the same period, the B.C. government wished to open
up the northeast corner of the province, site of vast coal reserves resulting in the
establishment of the Northeast British Columbia Coal Project. In return for an
assured long-term purchase agreement, the federal and provincial governments
entered into a comprehensive development agreement with Quintette Coal
Limited, the promoter of the Northeast Coal Project, to construct a $2.1 billion
infrastructure system including a new town, road, rail and a new deep water port
facility.® (Over half the cost of this came from the federal and provincial
governments.)

Quintette and Bullmoose, the two northeast coal mines, and several mines
in southeastern B.C. are the B.C. suppliers of Japanese coal. Two mines in
Alberta, (one of which is the Gregg River Mine that is 40% owned by six

Japanese steel companies and one Japanese trading company) supply the rest of

SCanada-Japan Trade Council Newsletter , January-February 1997, p.5.
*David L. Anderson and Donald W. Barnett, ‘Japanese Coking Coal Procurement Strategies
Revisited: The Political Economy of Price Renegotiation’, in JBA, Vol 19-No. 1&2, 1989/90,

p.3.
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Canada’s coal shipments to Japan. In 1997, Canada sold 16 million tons of

metallurgical coal and 2.6 million tons of thermal coal to Japan. This represented

about 50 percent of total Canadian coal sales.’

C. Fish and Seafood

Canada has been reasonably successful in its efforts to sell fish products to
Japan. Japan imports more than one third of the world’s total fish exports, making
it the world’s largest market for imported fish products. Canada has about a 5%
market share and in 1994 ranked as the eighth-largest supplier of fish to Japan.®
For Canada, Japan is the second most important market and is the primary, if not
sole, market for a substantial proportion of Canada’s seafood exports. One
hundred percent of B.C. sales of geoduck clams, sea cucumbers, sea urchins,
herring roe on kelp and black cod, for example, go to Japan.® While the volumes
for some of these products may be small, the prices are high. Canadian frozen
snow crab has been particularly popular and exports of crab now account "for

42% of Canada’s marine product exports to Japan."’

Over the past few years,
Canadian seafood exports have begun to favour shellfish over salmon although it

is likely that this will shift back.Canada is the only supplier of surf clams and has

a strong presence in the salted and frozen herring roe, snow crab, sea urchin,

'Coal Association of Canada web site: www.coal.ca

!Department of Foreign Affairs and Trade, Canada’s Action Plan for Japan 1995, p.7.
*Telephone conversation with John Spence, Oceans Champion, Strategic Planning for Applied
Research and Knowledge (SPARK), September 1994. Detailed information on market sales to
Japan was provided by Jim Seciccone, CEO, Northern Native Fishing Corporation.

Tiessen, James. Canada-Japan Trade Perspectives, p.27.
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black cod, crab, shrimp, hokkigai clams, live and frozen lobster, sockeye and

coho salmon markets. !

D. Canola

Canada is one of the world’s largest producers of canola (formerly known
as rapeseed and referring to the oil, meat and seed of the Canadian-developed
rapeplant) and Japan is a major importer. Canada supplies over 95% of Japan’s
imports of canola.”” Canola is grown and harvested on over 2 million hectares in
Alberta, Saskatchewan and Manitoba. The main competitor of canola seed is the
U.S. produced soybean. In the early 1970s, Japan removed its import tarrifs and
quotas on canola seed and soybeans but maintained its tarrifs on crude and refined
canola oil and soybean oil. These tarrifs have naturally discouraged in Canada
processing. "The value of sales of this commodity grew by 31% in 1995, while
the volume increased by 25% to reach 1.89 million tons. Prices have been good,

as they rose from $400 to about $485 per ton in 1995." "

E. Copper

As copper is a vital element in the electronics and other high technology
industries, this metal figures prominently in Canada's trade with Japan. The
market has, however, been rocked by a series of upheavals — declining world
prices, the substitution of other minerals for copper, recycling (which now

accounts for over 40% of copper supply), reduced consumption, and the

Department of Foreign Affairs and Trade, Canada’s Action Plan for Japan 1996.
2James Tiessen, Canada-Japan Trade Perspectives, p.26.
BJames Tiessen, Canada-Japan Trade Perspectives, p.26.
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emergence of greater international competition — and has not come close to
matching the remarkable growth experienced through the 1950s and 1960s.

Japan is a major importer of copper concentrate but not of processed
copper. Canada produces large quantities of concentrate, but also maintains
several large smelters, all of which produce for the international market. Canada
suffers from several liabilities, including its comparatively high costs of copper
production, the vast distances required to move concentrate to smelters and then
to markets, and the complex international regulations. The latter is particularly
true of the Japanese trade, which maintains strong protective tariffs in order to
ensure the viability of the domestic smelting industry. As a consequence, Japan
purchases large quantities of copper concentrate, particularly from British
Columbia mines (due to lower shipping costs).

Japanese companies, therefore, have maintained strong ties with Canadian
copper mining firms in order to ensure a steady supply of copper concentrate to
the Japanese market. In the spring of 1995 alone, two new developments
emerged. Princeton Mining Corporation and Mitsubishi Materials Corporation
established a strategic alliance to further the development of the Huckleberry open
pit mine in Northern British Columbia. Mitsubishi provided a $60 million loan
and also agreed to purchase the mine’s entire production at a fixed price for a five
year term. At the same time, Imperial Metals Corporation and Sumitomo
Corporation agreed on a joint venture (with Sumitomo owning 35%) to develop

the Mount Polley copper-gold property in central British Columbia.
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F. Aluminium

Alcan Aluminum has been involved with Japan since before World War 1.
The second export shipment from Alcan’s smelter at Shawinigan, Quebec went to
Yokohama in 1901." In the late 1990s, Alcan’s Kitimat Works smelter in
Kitimat, B.C. is the source of virtually all of Alcan’s exports to Japan."* The
Kitimat Works smelter opened in 1954 and began selling to the Japanese
marketplace in 1977. Currently about 58% of the approximately 272,000 tons of
metal produced annually at Kitimat Works is sold to Japan, primarily to
manufacturers in the automotive and construction industries. In 1993, for
example, this worked out to be 167,400 tons of aluminum, sold at an average of

$.55 per pound, with a total value of US$184.5 million. 16

G. Chemicals

Canada is an active, but far from dominant, player in the international
chemical trade, much of it an off-shoot from the country’s petroleum industry.
Canadian chemical production expanded dramatically in the 1970s, following the
world oil crisis and a loosening of trade restrictions. The industry remains
volatile, with markets for individual products fluctuating widely over time

(exports to Japan of organic chemicals, for example, jumped from $194.4 million

““Duncan Campbell, Global Mission — The Story of Alcan, (Toronto: Ontario Publishing
Company Ltd., 1985).

Correspondence from Les Holroyd, Public Relations Consultant, Alcan Aluminum Ltd.,
November 1996. With the exception of 6,000 tons, all primary aluminum shipped from Canada
to Japan in 1995 came from Alcan. The 6,000 tons came from the Alouette smelter at Sept Iles,
Quebec. Alouette is 20 percent owned by a Japanese company.

'*Correspondence from Ralph Reschke, Public Relations Representative, September 1994.
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in 1990 to $234 million the next year, only to fall precipitously to $151.9 million
in 1992).

H. Wheat

Wheat is the most important cultivated crop grown in Canada. Canada
grows several classes of common wheat (based on seed colour and hardness and
on whether the wheat is sowed in spring or fall) and one class of durum wheat.
Common wheat is used for all kinds of flours and cereals; durum is used in pasta
products. Canadian production is approximately three times domestic
consumption so the industry is strongly export-focused. Japan imports close to
25% of its wheat from Canada (a total of 1,470,000 metric tonnes in 1993).
Exports to Japan made up 7.2% of total Canadian international wheat sales in the
mid-1990s. The regulation importation of wheat in Japan is controlled by the
government-owned Japanese Food Agency. There are no explicit tariffs or quotas
on Japanese imports of wheat but instead the imports are regulated by the amount
purchased by the JFA. The JFA also substantially increases the price it charges its
millers from the price it pays the Canadian Wheat Board.

Canada’s share of the Japanese market has been static for many years,
despite numerous efforts to boost Canadian sales. Recently, Canada has
endeavored to strike an alliance with Japan to use Canadian wheat, paid for by the
Japanese, to meet Japan’s growing commitments to foreign aid. This would, in
turn, increase Canadian sales — nominally to Japan, but practically to other,

developing countries.
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Appendix II. Top New Zealand Exports to Japan
The following section provides a brief overview of each of New Zealand’s
top ten exports to Japan.

A. Aluminium

Aluminum continues to be an important export product for New Zealand
and Japan is its primary market. Over 50% of New Zealand’s aluminum exports
g0 to Japan; the remainder goes to other Asian countries. New Zealand’s major
aluminum exporter is Comalco New Zealand Ltd., a wholly owned subsidiary of
Comalco Limited, Australia, which was established in 1988. Comalco owns 79%
of the New Zealand Aluminum Smelters’ plant at Tiwai Point, with the remaining
21% owned by Sumitomo Chemicals of Japan. The smelter’s three pot lines
produce more than 270,000 tons of aluminum annually, usually in the form of

ingots."”

B. Forestry (Wood, including pulp, and Wood Sheets and Panels)

Japan is the second largest destination for New Zealand forestry products with
37.3% of New Zealand’s log exports (by volume, 42.3% by value) and 38.4% of
its lumber exports (by volume, 23.0% by value) going to Japan.'® New Zealand’s
planted forests are largely owned by private companies. The largest of these are
Carter Holt Harvey and Fletcher Challenge which has recently completed a

NZ$11 million plant to produce laminated post and beams for Japanese residential

1"Comalco New Zealand, Comalco New Zealand Annual Report 1995, p. 3.
8piscussion with Phil Lindsay, Ministry of Forestry, March 20, 1997.
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construction'” and a 13 million moulding plant for the US market.?* Over the last
decade, numerous Japanese companies have also invested in most areas of New
Zealand forestry including forests (Juken Sangyo Nissho, Iwai Oji Sankoku and
C. Itoh), sawmilling and/or remanufacturing (Tachikawa, Juken Sangyo, Nissho
Iwai, National House Industrial Company, Innosho Woods and Oji Paper), pulp
production (Pan Pacific Forest Industries) and panels (Sumitomo Forestry
Company).”' The majority of exports from these Japanese companies go to Japan.
Almost all of New Zealand’s forestry exports come from planned production
forests, predominantly radiata pine. These planned, managed forests and the ideal
climactic and soil conditions which exist in New Zealand (enabling trees to grow
to optimum harvestable value in under thirty years) indicate good future potential
for the industry. As domestic demand is relatively static, the future lies in export
markets of which Japan is a very important part. New Zealand pine is being
accepted in Japan "with the greatest hindrance to increasing supply not being a
limited market size but New Zealand’s suppliers performance (delivery, quality,
price, marketing, customer and consumer perceptions) and the fact that there is no
middle ground on specifications."%

The forest industry is also actively pursuing value added opportunities in

the housing and furniture markets. Japan’s moves toward performance based

standards in the housing market bode well for New Zealand. Segments like posts

Coakley, Peter, ‘Forestry’, report to the twenty-second meeting of the Japan/New Zealand
Business Council, October 25-27, 1995, p.4. Correspondence from Phil Lindsay, Ministry of
Forestry, March 27, 1997.
2Correspondence from Celia Ryan, Ministry of Forestry, June 19, 1997.
z;Correspondencc from Phil Lindsay, Ministry of Forestry, March 27, 1997.

Ibid.
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and beams for the traditional housing market which are currently species-based
will become based on objective strength tests. Radiata pine and lamstock (wood

strips laminated with glue) could then enter this lucrative market.

C. Cheese

All New Zealand cheese exports are conducted through the New Zealand
Dairy Board, a private sector company with statutory authority for the export of
New Zealand dairy products. New Zealand exports cheddar, gouda, egmont,
mozzarella, cream and parmesan cheeses to Japan. Japan has been New Zealand’s
largest export market for a number of years and continues to show considerable
growth potential as consumer demand continues to grow. In the June 1995 to
June 1996 period, New Zealand sold 45,000 metric tons of cheese (valued at
NZ$147.7 million) and 2,800 metric tons of cheese curd which is used to
manufacture processed cheese (valued at NZ$9.5 million) to Japan.? These sales
constitute 28% of total New Zealand cheese sales® and just less than thirty

percent of Japan’s total natural cheese imports.*

2 Correspondence from the Public Affairs Department at the New Zealand Dairy Board,
February 17, 1997.

24Corre:spondencc from the Public Affairs Department at the New Zealand Dairy Board,
February 17, 1997.

25Katayama, Sugio. “Dairy Products”, a report to the twenty-second meeting of the Japan/New
Zealand Business Council October 25-27 1995, p.3.
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D. Fish

As the world’s largest market for fish, Japan is a vital market for New
Zealand. It remains the most important market for New Zealand fish and seafood
products in both volume and value. Although the early 1990s saw decreases in
export volumes to Japan due to an increase in New Zealand’s exchange rate and
declines in purchases of squid and whitefish, sales have increased again. In 1995,
Japan took 28.4% (valued at NZ$351 million)of New Zealand’s total fisheries
exports.”* New Zealand has about a 1 percent share of Japan’s market and is the
15" largest supplier of fishery products to Japan.?” Japan is the main market for
New Zealand salmon (69% of total sales), snapper (61%) and rock lobster (46%)
and the second most important market for hoki (30%), %), ling (28%), squid
(14%) and greenshell mussels (14%).%

In its 1993 marketing strategy ‘$2 Billion by 2000, the seafood industry is
focusing on changes in the product mix and targeting products at markets where
the most value can be obtained. As part of this change, the New Zealand Fishing
Industry Board foresees a decline in the importance of the Japanese market by the
year 2000. The Board is hoping for increased sales in the rest of Asia and in

Europe to make a more balanced portfolio of export markets. *

26New Zealand Fishing Industry Board Home Page. Http://www.seafood.co.nz

?"lan Kennedy. Japan and New Zealand: Adding Value, (Wellington: the Institute of Policy
Studies, 1992), p.115 and 119.

28New Zealand Fishing Industry Board Home Page. Hittp://www.seafood.co.nz

PNew Zealand Fishing Industry Board, The New Zealand Seafood Industry Economic Review
1993, 1994 p.17.
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E. Casein (a protein found in milk which forms the basis of cheese)
Slightly over 18% of New Zealand’s exports of casein go to Japan making

that country New Zealand’s second largest market for casein after the United

States. In the June 1995-1996 period, New Zealand sold 13,000 metric tons of

casein (valued at NZ$112 million) to Japan.

F. Acyclic Alcohol

Acyclic alcohol includes products that contain a straight chain of carbons
such as methanol, ethanol and propanol. Methanex New Zealand, a subsidiary of
Methanex Corporation, is New Zealand’s producer of methanol. Methanex New
Zealand operates two petrochemical plants in Taranaki on the North Island’s west.
coast. The plants convert natural gas from the nearby gas fields into distilled
methanol. (One of the two plants has the additional capability of converting the
methanol into unleaded petrol.)*® Japan is Methanex New Zealand’s largest
customer and Japan’s importance as a market has been growing since 1984. In
1996, 50 percent of Methanex New Zealand’s exports went to Japan.*'

Methanex and Methanex New Zealand are also of vital importance to Japan.
Methanex supplies 50% of Japan’s methanol needs.*> While this is Methanex as a

whole, 96 percent of Methanex’s sales to Japan are sourced from New Zealand.

3%Methanex New Zealand: World Class Producers of Methanol & Petrol, a Methanex brochure,

p-l.
3Correspondence from Investor Relations and Corporate Information, Methanex.

3Djscussion with Gerry Kennedy, Methanex New Zealand, September 9, 1997.
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G. Fruit (This statistical category of fruit is comprised of the various
berry fruits, kiwifruit, passionfruit and jackfruit)

Japan was New Zealand’s most important market for raspberries taking
62% of total production in the late 1990s. Almost two tons of New Zealand
raspberries, valued at about $30,000, go to Japan each year.*® Japan is also
important for blackberries (10% of exports to a value of $7,000) and strawberries
(24% of exports with a value of slightly less than $2 million dollars.) *
However, it is the kiwifruit which makes up the bulk of New Zealand’s fruit
exports to Japan. In 1995, kiwifruit sales to Japan were valued at over $138
million, (down from 1994 when they totaled $179 million). As the New Zealand
Kiwifruit Marketing Board states in their 1996 annual report, "Japan is the market
that can make or break a season, accounting for a little under 20 per cent of our
global volume but a significantly higher percentage of our revenue."* From about
1992, New Zealand began to face tough competition from Chilean kiwifruit
producers with a low priced product. In addition, while New Zealand used to be
the only producer in the market from May until October, Chilean suppliers have
reduced this exclusive time period to the latter two months only. This threat has
diminished somewhat as Chile has not been consistent on quality or supply.*®
In 1994, the New Zealand Kiwifruit Marketing Board appointed Dole to be "the

sales force and distributor of all New Zealand kiwifruit sold in Japan">” Dole

33Correspondence from Bob Fergusen, New Zealand Berryfruit Growers Federation Inc., May
29, 1997.
3Correspondence from Bob Fergusen, New Zealand Berryfruit Growers Federation Inc., May 29,

1997.
*New Zealand Kiwifruit Marketing Board Annual Report 1996, p.8.

*Interview with Eugene Bowen, Senior Trade Commissioner (Japan) and Regional Manager,
Tradenz, October 27, 1997.

3TRichard Brookes, Wayne Cartwright and Mark Domney (prepared under contract to the

Kiwifruit Industry Marketing Review Steering Committee and the New Zealand Fruitgrowers
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replaced a system of nine distributors which had begun to develop problems as a
number of the distributors were handling product from both Chile and New
Zealand rather than being completely committed to New Zealand.® Last year,
the arrangement with Dole was altered so that three more companies (Royal,
Union and Nishimoto) also have special trading arrangements. (Other companies
can also sell New Zealand kiwifruit but they do not have the special arrangement
that the four companies have.)

Although not in the top ten exports, two other products are important

exports for New Zealand in the Japanese market.

H. Vegetables

Onions, squash and asparagus are the major vegetables New Zealand
exports to Japan.*® The Japanese market price of onions fluctuates widely
depending on the quality of the domestic crop. New Zealand supplies a
reasonable percentage of the import market (ten percent in 1994) and has the
advantage of being capable of supplying onions when Japanese onions are not in
season.*’ Squash imports into Japan have been increasing annually and New
Zealand is a source of a large percentage of these imports. In 1994, over sixty
percent of the 156,000 tons that came into Japan originated in New Zealand. *!
Approximately 70,000 of the 156,000 tons are Buttercup Squash. According to

the New Zealand Buttercup Squash Council, "the Buttercup Squash grown here in

Federation Inc.), Kiwifruit Industry Marketing Review, October 1994, p.83.

By

Ibid.
3Ian Kennedy, Japan and New Zealand: Adding Value, p.110.
“*Fumio Wada, ‘Fruit, Vegetables and Garden Plants’, a report to the twenty-second meeting of
the Japan/New Zealand Business Council, October 25-27, 1995, p.8.

“ITbid., p.7.
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New Zealand is, in fact, a Japanese product. As they supply seed no
modifications are made here."* Japan buys over ninety-nine percent of New
Zealand’s exported Buttercup Squash which makes up sixty percent of all
Japanese imported Buttercup Squash. High prices and inconsistent quality have
seen New Zealand lose market share in asparagus to Australia and the United
States.* Carrots were an important export item for awhile. However, they were
mainly used by juicing companies and when the interest in vegetable juices died
off so did carrot sales. An interesting company to note is Christchurch’s Jatra

Corporation which recently began exporting wasabi to Japan.*

I. Beef

Japan is New Zealand’s third most important market for beef, after the
United States and Canada, and earned New Zealand NZ$123.62 million in
1995/96.* New Zealand’s share of the Japanese beef import market is
approximately 5 % placing New Zealand as the third largest supplier of beef to
Japan, a long distance behind the United States and Australia. While those two
countries export grain-fed beef, however, New Zealand exports grass-fed beef.
While grass-fed beef is seen as inferior by the Japanese, aggressive marketing
which focuses on the healthiness and safety of New Zealand beef might allow

New Zealand to develop its own niche.*

42Correspondence from Becky Robson, New Zealand Buttercup Squash Council Inc. May 6,
1997.

“Eugene Bowen, ‘The Japanese Imported Fruit and Vegetable Market, 1997, Tradenz Tokyo
Market Research, unpublished paper.

*Boucher, Mark, ‘Wasabi Shipment to Japan first for Jatra’, Export News, February 2, 1995.
45C0rrespondence from Innes Moffat, Market Development Officer, New Zealand Meat
Producers Board, March 7, 1997.

“Ibid.

-435-



New Zealand’s beef exports to Japan make up over one tenth of the total
value of New Zealand beef exports and are continuing to increase.*’ Beef
replaced sheepmeat as New Zealand’s largest meat export to Japan in the late
1990s. This is due to the continuing high demand for beef in Japan and to strong
marketing efforts by the New Zealand Meat Group and other companies. **
Japanese investment has also helped the industry grow.

Itoham Foods Inc. (the largest domestic beef distribution company in
Japan) established a joint venture with the Asian New Zealand Meat Company
(ANZCO) to produce grain finished beef for mid-range Japanese tastes. Projected
annual sales at full capacity are over NZ$60 million.* ANZCO (a New Zealand
Japanese joint venture) also formed a joint venture with New Zealand Beef
Holdings Ltd to market New Zealand beef in North Asia, particularly Japan.*
ANZCO and Itoham Foods have set up an additional joint venture with Affco
called Manuwatu Beef Packers. They plan to rebuild Affco’s plant and turn it
into a chilled beef processing facility. All of these ventures "represent
investments to consolidate New Zealand’s presence in the Japanese market."'
The Japanese market has considerable potential for New Zealand beef exporters.
Gradual liberalization of the market and rising Japanese beef consumption all
bode well for the future but success in increasing sales to Japan will depend on

the resources available "to invest in establishing a presence in Japan and in

“IShiratake, Akira, ‘Meat’, A report to the Twenty-Second Joint Meeting of the Japan/New
Zealand Business Council, October 25-27, 1995.

“Ibid.

49Ministry of Foreign Affairs and Trade, ‘Foreign Direct Investment: Examples of New or
Expanded Businesses’, p.1.

2 ?Ian Kennedy, Japan and New Zealand: Adding Value, p.96.
Ibid.
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developing working links with end users.">> Two New Zealand companies have

also been exporting hamburger patties to Japan.*

Appendix III. Top Australian Exports to Japan

The following section provides a brief overview at each of Australia’s top

ten export items.

A. Coal

Japan is the world’s largest importer of both coking coal and steaming
coal. Coking coal is used primarily by the steel industry and steaming coal is
consumed by the electric power and cement industries.>* Japan imports about 60
million tonnes of coking coal annually, approximately 85 percent of which came
from Australia, Canada and the United States.® Australia supplies the largest
amount, about 50% of Japan’s imports. Australian coking coal has been
consistently lower priced than either Canadian or American, however, Australia
has not been able to capture a larger share of the market as Japan does not wish to
become too reliant on one supplier.® Australia is also Japan’s major supplier of

steaming coal. In 1995, Australia supplied 56% of Japan’s steaming ceal imports.

Ibid., p.96.

>Ministry of Foreign Affairs and Trade, ASIA: Trade & Economic Prospects. (Wellington:
MFAT, 1995), p.50.

%*Australia-Japan Economic Institute, Economic Bulletin, Volume 4, No 8, August 1996, p.11.

Richard J. Koerner, Behaviour of Pacific Energy Markets: the Case of the Coking Coal Trade
with Japan. Pacific Economic Papers No. 252, (Canberra: Australia-Japan Research Centre,
1996), p.1.

S®Australia-Japan Economic Institute, Economic Bulletin, Volume 4, No 8, August 1996, p.11.
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B. Combined confidential items of trade and commodities

Due to the nature of this category, it is difficult to know much about what
it contains. That the bulk is uranium exports seems a reasonable assumption.
Japan is a large consumer of nuclear power; its 43 nuclear power plants supply
approximately ten percent of Japan’s energy supply. According to a 1994
Australia-Japan Economic Institute Bulletin, "the bulk of Australia’s uranium is
sold on long term contracts which have been about twice the spot price to the
Japanese. The industry has been able to survive due to these contracts having
been signed five years ago at higher prices that cannot be reduced. These long
term contracts were in response to uncertainty over future supply but are soon due
for renegotiation which places the industry under threat if the spot price continues

to stay low.""’

C. Metalliferous ores and metal scrap (Iron Ore, Copper Ore, Titanium
and Aluminum Ore)

The bulk of Australia’s metalliferous ores is made up of iron ore, copper
ore, titanium and alumina and of these, iron ore is the most important. Japan
accounts for almost half of Australia’s iron ore sales (valued at close to $1.3
billion in 1995)* and has been an important buyer from immediately after
December 1960 when the Australian government lifted its embargo on iron ore

59

exports.” While Japan is Australia’s most important market for iron ore, Japan’s

relative share of Australian exports has declined from 74% in 1982 to 46% in

57 Australia-Japan Economic Institute, Economic Bulletin, Volume 2, No 4, April 1994, p.8.

s Australia-Japan Economic Institute, Economic Bulletin, Volume 4, No 8, August 1996, p.7.
**Mayumi Kamada, Australia-Japan Business Cooperation Committees: Forging Channels of
Communication. Pacific Economic Papers. No.219, (Canberra: Australia-Japan Research Centre
1993), p.3.
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1993. Lower levels of steel production due to Japan’s recession and the growth of
the steel industry in Taiwan, China and South Korea are contributing factors. %
Australia is Japan’s largest supplier of iron ore followed by Brazil and India.
Predictions are that the Japanese steel industry will pick up again as demand from
the construction and shipbuilding sectors increases. This should result in
expanding demand and increased prices for iron ore.

Japan is also an important market for Australian exports of copper ore. In
1995, Japan imported 214 thousand tons, 55 percent of Australia’s total exports.
Australia used to be even more dependent on the Japanese market.®' In 1990,
Japan took over 90% of Australia’s total copper ore exports. Since then, Australia
has been diversifying its markets and while the volume of its sales of copper ore
to Japan has remained steady, its overall copper ore exports have risen
dramatically so that Japan is no longer its only real market. Copper ore is also
supplied to Japan by Chile, Indonesia, Canada and the Philippines. Australia only
holds 6% of the market.

Titanium metal is used in chemical plants, oil refineries and aerospace
technology while titanium dioxide pigment is used in paint and plastics and to
coat paper.®? Australia is Japan most important supplier of titanium and was
responsible for 64% of Japanese titanium imports in 1995. South Africa and
India are other major suppliers of titanium to Japan.

Australia is also Japan’s largest supplier of aluminum ore. In 1995, 49

percent of Japan’s aluminum ore imports came from Australia. However, despite

%Australia-Japan Economic Institute, Economic Bulletin, Volume 2, No 4, April 1994, p.5.

8! Australia-Japan Economic Institute, Economic Bulletin, Volume 4, No 8, August 1996, p.7-8.
“Ibid., p.9.

“Ibid., p.9.
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growth in aluminum consumption in Japan, the volume of Australian aluminum
ore exports to Japan are down by 30 percent and relative market share has also
fallen.

In 1995, Australia was responsible for 45 percent of the world’s tradeable
lead ore. Of this 146,706 tons, about 37 percent went to Japan, making Australia
Japan’s most important source of lead ore.* Australia is also Japan’s most
important source of zinc ore. In 1995, Australia supplied 56 percent of the
Japanese market. Zinc is used to galvanize coated steel strips, wires and tubes
which are used in the automotive and other industries. Other main zinc supplying_

nations are Peru and the United States. %

D. Meat

Australia’s major meat export is beef. The liberalization of the Japanese
beef market that took place in 1991 saw a significant increase in Australian beef

exports to Japan.*

E. Non-ferrous metals (includes nickel, aluminum, copper, lead, zinc,
tin)

Australia is one of the world’s largest producers of nickel. Nickel is used
primarily in the production of crude steel because of the metal’s strength,

hardness and ability to resist heat. In 1995, Australia supplied about 5.5 % of

“Ibid., p 7.
5Ibid., p.8.

%Department of Foreign Affairs and Trade, Japan: A Guide to the Country and its Relations with
Australia, (Canberra: DFAT, 1993), p.59.
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Japan’s nickel imports (3,939 tons), mainly in the form of nickel bars, rods and

pipes rather than raw ore.®’

F. Textile fibres (Silk, cotton, wool, synthetic fibres)

Wool and cotton exports make up most of this category. Australia
supplied 54% of Japan’s imported wool in 1995 making Australia Japan’s largest
source of wool. The Japanese market for wool is, however, decreasing in
importance to Australia as in 1995 Japan only accounted for 8 percent of
Australia’s wool exports. In 1990, Japan had taken 19 %. This decrease was due
to the relocation of Japanese textile plants to countries where labour is less
expensive, particularly China.®* As China is now Australia’s largest export
market for wit is clear that while the wool may no longer be going to Japan, it
does appear to be continuing to go to Japanese companies.

Cotton is another important Australian export to Japan. Australia supplied
19 percent of Japan’s imported cotton in 1995. Actual volumes of Australian
cotton exports to Japan are down, though, and have been for four consecutive
years. Japan has simply not been importing the volumes it did in the past. In fact,
a recent Australia-Japan Economic Institute bulletin reports that there has been a

46% drop in the volume of Japan’s cotton imports since 1990.%

5 Australia-Japan Economic Institute, Economic Bulletin, Volume 4, No 8, August 1996, p.6.
*Ibid., p.5.
*Ibid., p.6.
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G. Petroleum

Almost all of Australia’s liquid natural gas exports go to Japan. In 1995,
Australia exported 6.82 million tons of LNG to Japan which was 95 percent of
Australia’s exports (the remaining five percent went to other customers after
contracts with Japan had been filled) and 16 percent of Japan’s imports.” Other

LNG suppliers to Japan are Indonesia and Malaysia.

H. Gold, non-monetary

Gold is primarily used in the manufacture of jewelry and for coins and
medals, and is therefore greatly affected by levels of disposable income. As the
Japanese economy strengthens, the demand for gold is likely to increase. In 1995,
Australia exported 73 million tons of gold to Japan (valued at ¥85 billion) which

was 27 percent of Japan’s total imports of 271 tonnes of gold.”

L. Fish and seafood

Although Australia has a large fishing zone, the waters are relatively low
in nutrients and do not support great numbers of fish. Australia is not, therefore,
one of the world’s large seafood producers. Three high value products — rock
lobster, prawns and abalone — make up more than 90 percent of Australia’s
seafood exports™ Australia’s seafood exports to Japan are comprised primarily

of these same three products and small quantities of a few other products such as

Australia-Japan Economic Institute, Economic Bulletin, Volume 4, No 8, August 1996, p.12.
"Ibid., p.13.

Anthony Kingston, Tony Battaglene, Perry Smith and Stephen Beare, Changes in the Japanese
Seafood Market. Discussion Paper 913, Australian Bureau of Agricultural and Resource
Economics, 1991, p.5.
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sea urchin roe, tuna and other fish.”> While Japan is Australia’s most important
export market for seafood, Australia is of much less significance to Japan as
Australia supplies less than five percent of Japan’s seafood imports.

Tiger and banana prawns make up the majority of Australian prawn
exports to Japan. As they are similar in appearance, the banana prawns must
compete with farmed white prawns from South-East Asia.”* The expenses of
Australian fishing compared to Asian prawn farming make it difficult for
Australia to compete on price. Australia is an important supplier of rock lobster
to Japan and accounts for about 27 percent of the market. The vast majority of
Australia’s fresh, frozen and chilled abalone and over half of its canned abalone
exports go to Japan. "In 1988-89 Australia supplied 78 per cent of the frozen

abalone imported by Japan and 98 per cent of all imports of canned abalone."”

Ibid., p.6.
"Ibid., p.7.
Ibid., p.8.

-443-



Bibliography

Interviews (in person, by telephone or by e-mail) were conducted
with the following individuals

Australia

Anderson, Jamie, researcher, University of Melbourne

Harison, Peter, Manager of the Austrade Export Network Centre in Melbourne

Madden, Jane, Minister-Counsellor (Marketing), Australian Embassy, Tokyo,
Japan

Muldoon, Leonie, Minister-Consellor, Austrade, Tokyo, Japan

Wing, Ian, Minister-Counsellor (Marketing), Australian Embassy, Tokyo, Japan

New Zealand

Bowen, Eugene, Senior Trade Commissioner (Japan) and Regional Manager,
Tradenz, Tokyo

Ferguson, Bob, New Zealand Berryfruit Growers Federation Inc.

Holm, Nils, New Zealand Embassy, Tokyo

Jenner, John, Deputy Chief Executive, Tradenz, Wellington

Kennedy, Gerry, Methanex, New Plymouth

Lindsay, Phil, Ministry of Forestry, Hamilton

Moffat, Innes, NZ Meat Producers Board, New Zealand

Nottage, Richard, Secretary of Foreign Affairs and Trade, Wellington

Peren, Roger, Director of the New Zealand Centre for Japanese Studies, Massey
University, Palmerston North

Robson, Becky, NZ Buttercup Squash Council Inc., New Zealand

Ryan, Celia, Ministry of Forestry, Hamilton

Tucker, Simon, Ministry of Foreign Affairs and Trade, Wellington

Williams, Ifor Ffowcs, General Manager, Strategic Development Unit, Tradenz,
Wellington

Japan

Fingleton, Eamonn, journalist
Yellowlees, James, Canadian Chamber of Commerce in Japan, Tokyo

Canada

Anholt, Jim, Japan Representative, Government of British Columbia, Tokyo

Beardsall, David, Director of the Economic Section, Delegation Générale du
Québec, Tokyo

Campbell, Peter, Canadian Consul-General in Osaka, Department of Foreign
Affairs and Trade, Osaka

Christie, Bruce, Japan Division, Department of Foreign Affairs and Trade, Ottawa

-444-



Collette, Robert, Department of Foreign Affairs and International Trade, Ottawa
Cronin, Patricia, Japan Division, Department of Foreign Affairs and Trade,
Ottawa

Eberschlag, Robert W., Trade Policy Planning Division, Department of Foreign
Affairs and Trade, Ottawa

Hladik, Maurice, Director of Trade Coordination and Advisory Committees
Secretariat, Department of Foreign Affairs and International Trade, Ottawa

Reschke, Ralph, Alcan, Kitimat, British Columbia

Rosebrough, Jennifer, Deputy Director, Trade Planning and Coordination
Division, Department of Foreign Affairs and International Trade, Ottawa

Seciccone, Jim, CEO, Northern Native Fishing Corporation, Prince Rupert,
British Columbia

Skegg, John, Department of Foreign Affairs and Trade, Ottawa

Spence, John, Oceans Champion, Strategic Planning for Applied Research and
Knowledge (SPARK), Prince Rupert, British Columbia

Tak, John, formerly of the B.C. Trade and Investment Office in Tokyo,
Vancouver

Virtue, Alan, Department of Foreign Affairs and International Trade, Ottawa
Comments on draft chapters were received from:

Bowen, Eugene, Senior Trade Commissioner (Japan) and Regional Manager,
Tradenz, Tokyo

Campbell, Peter, Canadian Consul-General in Osaka, Department of Foreign
Affairs and Trade, Osaka

Christie, Bruce, Japan Division, Department of Foreign Affairs and Trade.

Cronin, Patricia, Japan Division, Department of Foreign Affairs and Trade,
Ottawa

Jenner, John, Deputy Chief Executive, Tradenz, Wellington

Kabir, Mohammed, Economics Department, University of New Brunswick

Madden, Jane, Minister-Counsellor (Marketing), Australian Embassy, Tokyo

Marsh, Ian, Australian Graduate School of Management

Muldoon, Leonie, Minister-Counsellor, Austrade, Tokyo

Nottage, Richard, Secretary of Foreign Affairs and Trade, Wellington

Peren, Roger, Director of the New Zealand Centre for Japanese Studies, Massey
University, Palmerston North

Ridler, Neil, Economics Department, University of New Brunswick

Rosebrough, Jennifer, Department of Foreign Affairs and International Trade,
Canada, Ottawa

Ryan, Celia, Ministry of Forestry, New Zealand, Hamilton

Tucker, Simon, Ministry of Foreign Affairs and Trade, Wellington

Wing, Ian, Minister-Counsellor (Marketing), Australian Embassy, Tokyo

-445-



Books

Abashi, Masahiko, Japanese Direct Investment in New Zealand, Wellington: NZ
Institute of Economic Research, 1993.

Abe, David and Ted Wheelwright, ‘Japanese Global Economic Strategies and

Australia’ in Bonsai Australia Banzai: Multifunctionpolis and the Making of a
Special Relationship with Japan. Sydney: Pluto Press, 1991.

Abe, Hitoshi, Muneyuki Shindo and Sadafumi Kawato, The Government and

Politics of Japan, translated by James White. Tokyo: University of Tokyo
Press, 1994.

Abegglen, James, Sea Change: Pacific Asia as the New World Industrial Center,
New York: The Free Press, 1994.

Allinson, Fary and Yaunori Sone, Political Dynamics in Contemporary Japan,
Ithaca: Cornell University Press, 1993.

Amsden, Alice, Asia’s Next Giant: South Korea and Late Industrialization, New
York: Oxford University Press, 1989.

Anchordoguy, Marie, Computers Inc.: Japan’s Challenge to IBM, Harvard:
Harvard University Press, 1989.

Aoki, Masahiko and Ronald Dore, eds., The Japanese Firm: Sources of
Competitive Strength, Oxford: Clarendon Press, 1994.

Australian Manufacturing Council, The Global Challenge: Australian
Manufacturing in the 1990s, Final Report of the Pappas Carter Evans and
Koop/Telesis Study. Canberra: Australian Manufacturing Council, 1990.

Beasley, W.G., The Rise of Modern Japan: Political, Economic and Social
Change Since 1850, London: Weidenfeld and Nicolson, 1995.

Bernard, M., Northeast Asia: The Political Economy of a Post-War Regional
System, Toronto: Joint Center for Asia Pacific Studies, 1989.

Birks, Stuart and Srikanta Chatterjee, eds., The New Zealand Economy Issues &
Policies, Palmerston North: The Dunmore Press 1997.

Blake, D. and R. Walters, The Politics of Global Economic Relations, Edgewood
Cliffs: Prentice Hall, 1983.

Bolitho, Harold and Allan Rix, eds., A Northern Prospect: Australian Papers on
Japan, Canberra: Japanese Association of Australia, 1981.

-446-



Boyd, Robin, The Australian Ugliness, Ringwood, Victoria: Penguin, 1963.

Campbell, Duncan, Global Mission — The Story of Alcan, Toronto: Ontario
Publishing Company Ltd., 1985.

Carnoy, Martin, Manuel Castells, Stephen S. Cohen, Fernanado Henrique
Cardoso, The New Global Economy in the Information Age: Reflections on
Our Changing World, Pittsburgh: Pennsylvania State University Press, 1993.

Certon, Marvin and Owen Davies, Crystal Globe, New York: St. Martin’s Press,
1991.

Chase-Dunn, Christopher, Global Formation: Structures of the World Economy,
Cambridge, Mass.: B. Blackwell, 1989.

Choates, Pat, Agents of Influence, New York: Alfred P. Knopf, 1990.
Christopher, Robert, The Japanese Mind, New York: Fawcett Columbine, 1984.

Clarke, Tony and Maude Barlow, MAI: The Multilateral Agreement on
Investment and the Threat to Canadian Sovereignty, Toronto: Stoddart
Books, 1997.

Cohen, Stephen and John Zysman, Manufacturing Matters. The Myth of the Post-
Industrial Economy, Basic Books Inc.: New York, 1987.

Cohen, Stephen, Cowboys and Samurai: Why the U.S. is Losing the Industrial
Battle and Why it Matters, New York, Harper Business, 1991.

Cornwall, John, The Capitalist Economies: Prospects for the 1990s, Aldershot,
England: Elgar, 1991.

Cooper, Andrew Fenton, ed., Canadian Culture: International Dimensions,
Toronto: Centre on Foreign Policy and Federation, 1985.

Cortazzi, Hugh, Modern Japan: A Concise Survey, London: Macmillan, 1993.

Cox, R., Production, Power, and World Order, New York: Columbia, 1987.

Cox, R., and K. Jacobson, The Anatomy of Influence, New Haven: Yale
University Press, 1973.

Crane, David, The Canadian Dictionary of Business and Economics, New York:
Stoddart, 1993.

Craven, Ian, ed., Australian Popular Culture, Cambridge: Press Syndicate of the
University of Cambridge, 1994.

-447-



Creighton, John, How Policies Change: The Japanese Government and the Aging
Society, Princeton: Princeton University Press, 1992.

Cremer, R.D. and B. Ramasamy, Tigers in New Zealand? The Role of Asian

Investment in the Economy, Wellington: The Institute of Policy Studies,
1996.

Crocombe, Graham T., Michael J. Enwright and Michael E. Porter, Upgrading
New Zealand’s Competitive Advantage, Oxford University Press, 1991.

Curtis, Gerald, ed., Japan's Foreign Policy After the Cold War: Coping with
Change, London: M.E. Sharpe, 1993.

Czinkota, Michael and Jon Woronoff, Unlocking Japan's Markets: Seizing

Marketing and Distribution Opportunities in Today's Japan, Tokyo: Tuttle,
1991.

Dale, Peter, The Myth of Japanese Uniqueness, London: Routledge, 1986.

Daly, Don, Discovering Japan: Issues for Canadians, Toronto: Captus University
Publications, 1991.

Dicken, Peter, Global Shift: The Internationalization of Economic Activity , (2™
ed.), New York: The Guilford Press, 1992.

Dietrich, William, In the Shadow of the Rising Sun: the Political Roots of
American Economic Decline, University Park, Penn.: Pennsylvania University
Press, 1991.

Dobson, Wendy, ed., Canadian-Japanese Economic Relations in a Triangular
Perspective, Toronto: C.D. Howe Institute, 1987.

Doi, Takeo, The Anatomy of Dependence, Translated by John Bester New York:
Kodansha International, 1971.

Donnelley, Michael, The Potential for Partnership: Canadian-Japanese Investment
and Technology Relations, Toronto: Joint Centre for Asia Pacific Studies,
1988.

Donnelly, Michael and John Kirton, The Potential for Partnership: Canadian-

Japanese Investment and Technology Relations, Policy Studies Number 3.
Toronto: Joint Centre for Asia Pacific Studies, 1988.

Dore, Ronald, Taking Japan Seriously: A Confucian Perspective on Leading
Economic Issues, London: Athelone, 1987.

Doremus, Paul, William W. Keller, Louis W. Pauly and Simon Reichm, The
Myth of the Global Corporation, Princeton: Princeton University Press, 1998.

-448-



Dower, John, War Without Mercy: Pace & Power in the Pacific War, New York:
Pantheon, 1986.

Drache, Daniel and M. Gertler, ed., The New Era of Global Competition: State
Policy and Market Power, Montreal: McGill-Queen’s University Press, 1991.

Drysdale, Peter and Nancy Viviani, Akio Watanabe and Ippei Yamazawa, The

Australia-Japan Relationship: Towards the Year 2000, Australia-Japan

Research Centre & Japan Center for Economic Research, Canberra & Tokyo,
1989.

Dwyer, Larry, P. Forsyth and C. Findlay, Japanese Investment in the Australian

Tourism Industry: A Framework of Assessing Impacts, Campbelltown:
University of Western Sydney, 1990.

East Asia Analytical Unit-Australian Department of Foreign Affairs and Trade, A

New Japan? Changes in Asia’s Mega Market?, Canberra: Commonwealth of
Australia, 1997.

Easton, Brian, The Commercialisation of New Zealand, Auckland: Auckland
University Press, 1997.

Edgington, David, Japanese Business Down Under — Patterns of Japanese
Investment in Australia, London: Routledge, 1990..

Edstrom, Bert, Japan's Quest for a Role in the World: Roles Ascribed to Japan
Nationally and Internationally, 1969-1983, Stockholm: Centre for Pacific Asia
Studies, 1988.

Fallows, James, Looking at the Sun. The Rise of the New East Asian Economic
and Political System, New York: Pantheon Books, 1994.

Feiler, Bruce, Learning to Bow: Inside the Heart of Japan, New York: Ticknor &
Fields, 1991.

Field, Norma, In the Realm of a Dying Emperor: Japan at Century's End, New
York: Vintage, 1993.

Fingleton, Eamonn, Blindside — Why Japan is Still on Track to Overtake the U.S.
by the Year 2000, New York: Buttonwood Press, 1995.

Finlay, Christopher and Motoshige Itohm, Wool in Japan: Structural Change in
the Textile and Clothing Market, Pymble, N.S.W.L Harper Educational
Publisher, 1994.

Francks, Penelope, Japanese Economic Development: theory and practice,
London: Routledge, 1992.

-449-



Fraser, Neil, Impediments to Increased New Zealand Beef Trade with J apan,
Palmerston North: Centre for Agricultural Policy Studies, 1988.

Friedman, Milton, Capitalism and Freedom, Chicago: University of Chicago
Press, 1962.

Garby, Craig and Mary Brown Bullock, eds., Japan: A New Kind of Su ower,
Baltimore: Johns Hopkins University Press, 1994.

George, G. and W.P. Linkage, Diplomacy: New Zealand’s and Australia’s
Fisheries Access Negotiations with Japan, Canberra: Australian National
University Centre for Resource and Environmental Studies, 1981.

Gilpin, Robert, The Political Economy of International Relations, Princeton:
Princeton University, 1987.

Goldman, Allan, Doing Business with the Japanese, New York: State University
of New York Press, 1994.

Gordon, Andrew, ed., Postwar Japan as History, Berkeley: University of
California Press, 1993.

Greider, William, One World, Ready or Not: The Manic Logic of Global
Capitalism, New York: Simon & Schuster, 1997.

Guth, Christine, Art, Tea, and Industry: Masuda Takashi and the Mitsui Circle,
Princeton: Princeton University Press, 1993.

Hagan, Jim and Andrew Wells, Industrial Relations in Australia and Japan, St.
Leonards: Allen and Unwin, 1994.

Haley, John Owen, Authority Without Power: Law and the Japanese Paradox,
New York: Oxford University Press, 1991.

Halliday, Jon, A Political History of Japanese Capitalism, New York: Monthly
Review, 1975.

Hampden-Turner, Charles and Alfons Trompenaars, The Seven Cultures of

Capitalism: Value Systems for Creating Wealth in the United States, Japan,
Germany, France, Britain, Sweden, and the Netherlands, New York:
Doubleday, 1993.

Hampden-Turner, Charles and Alfons Trompenaar, Riding the Waves of Culture.

Understanding Cultural Diversity in Global Business, New York: McGraw
Hill, 1998.

Harris, Stuart and Toyoaki Ikuta, eds., Australia, Japan and the energy coal trade,
Canberra: Australia-Japan Research Centre. 1982.

-450-



Hart, Jeffrey, Rival Capitalists: International Competitiveness in the United
States, Japan and Western Europe, Ithaca: Cornell University Press, 1992.

Hillmer, Norman and J.L. Granatstein, Empire to Umpire: Canada and the World
to the 1990s, Toronto: Copp Clark Pitman, 1994.

Hirst, Paul and Grahame Thompson, Globalization in Question, London: Polity
Press, 1996.

Hoecklin, Lisa, Managing Cultural Differences: Strategies for Competitive
Advantage, London: Economist Intelligence Unit/Addison Wesley, 1995.

Hofstede, Geert, Culture’s Consequences: International Differences in Work-
Related Values, London: Sage Publications, 1980.

Hollerman, Leon, Japan’s Economic Strategy in Brazil. Challenge for the United
States, New York: Lexington Books, 1988.

Hollerman, Leon, Japan: Disincorporated, the Economic Liberalization Process,
Stanford: Stanford University Press, 1988.

Holroyd, Carin and Ken Coates, Pacific Partners: The Japanese Presence in
Canadian Business, Culture and Society, Toronto: James Lorimer and
Company, 1996.

Holstein, William, The Japanese Power Game: What It Means for America, New
York: Scribner, 1990.

Horne, Donald, The Lucky Country, Sydney: Penguin Books, 1964

Huston, Mervyn, Canada Eh to Zed: A Further Contribution to the Continuing
Quest for the Elusive Canadian Identity, Edmonton: Hurtig Publishers, 1973.

Imai, Kenichi and Ryutaro Komiya, ed., Business Enterprise in Japan: Views of
Japanese Economists, translated, edited and introduced by Ronald Dore and
Hugh Whittaker, Cambridge: MIT Press, 1994.

Inoguichi, Takashi, Japan’s Foreign Policy in an Era of Global Change, London:
Pinter, 1993.

Inoguichi, Takashi, Japan’s International Relations, London: Pinter, 1989.

Ishida, Hiroshi, Social Mobility in Contemporary Japan, Stanford: Stanford
University Press, 1993.

Ishihara, Shintaro, The Japan That Can Say No: Why Japan will be First among
Equals, New York: Simon and Schuster, 1991.

-451-



Islam, Shafiqul, ed., Yen for Development: Japanese Foreign Aid and the Politics
of Burden-Sharing, New York: Council of Foreign Relations, 1991.

Ito, Takatoski, The Japanese Economy, Cambridge: MIT Press, 1992.

Iwao, Sumiko, The Japanese Women: Traditional Image & Changing Reality,
Cambridge: ngvard University Press, 1993.

James, Colin, New Territory: The Transformation of New Zealand 1984-92,
Wellington: Bridget Williams Books Limited, 1992.

Japan and Australia: Two Societies and their Interaction, Canberra: Australian
National University Press, 1991.

Johnson, Chalmers, MITI and the Japanese Miracle. The Growth of Industrial
Policy, 1925-1975, Stanford: Stanford University Press, 1982.

Johnson, Chalmers, Japan: Who Governs? The Rise of the Developmental State,
New York: W.W. Norton & Company Inc. 1995.

Kanter, Rosabeth Moss, World Class — Thriving Locally in the Global Economy,
New York: Simon & Schuster, 1995.

Kelsey, Jane, The New Zealand Experiment, Auckland: Auckland University
Press, 1995.

Kennedy, Ian, Japan and New Zealand: Adding Value,Wellington: Institute of
Policy Studies, 1992.

Kennedy, Paul., Preparing for the Twenty-First Century, New York: Vintage
Books, 1994.

Khan, S and Hideki Yoshihara, Strategy and Performance of Foreign Companies
in Japan, Westport, Conn.: Quorum Books, 1994.

Kinzley, W. Dean, Industrial Harmony in Modern Japan: The Invention of a
Tradition, New York: Routledge, Chapman and Hall, 1991.

Kitahara, Michio, Children of the Sun: The Japanese and the Outside World, New
York: St. Martin’s Press, 1989.

Koppel, Bruce and Robert Orr, eds., Japan’s Foreign Aid: Power and Policy in a
New Era, Boulder: Westview, 1993.

Koren, Leonard, 283 Useful Ideas from Japan, U.S.A.: Chronicle Books, 1988.

Kosaka, Masataka, ed., Japan’s Choices: New Globalism and Cultural Orientations
in an Industrial State, London: Pinter, 1989.

-452-



Kumon, Shumpei and Henry Rosovsky, eds., The Political Economy of Japan,

Vol. 3: Cultural and Social Dynamics. Stanford: Stanford University Press,
1992.

Kuttner,Robert, Everything for Sale: The Virtues and Limits of Markets, New
York: Alfred A. Knopf, 1997.

Langdon, Frank, The Politics of Canadian-Japanese Economic Relations, 1952-
1983, Vancouver: UBC Press, 1983.

Lary, Diana, Dumb Foreigners: Language and Cultural Barriers to Canadian
Relations with Asia and the Pacific, revised edition. Toronto: Centre for Asia-
Pacific Studies, 1990.

Lebra, Takie Sugiyama, Japanese Women: Constraint and Fulfillment, Honolulu:
University of Hawaii Press, 1984.

LeHedron, Richard and Eric Pawson, eds., Changing Places — New Zealand in
the Nineties, Auckland: Longman Paul Ltd. 1996.

Lenihan, Donald, Gordon Robertson and Roger Tasse, Canada: Reclaiming the
Middle Ground, Montreal: IRPP, 1994.

Leuenberger, T. and M. Weinstein, eds., Europe, Japan and America in the 1990s:
Cooperation and Competition, New York; Springer-Verlag, 1992.

Lewis, Michael, Pacific Rift, New York: Norton, 1992.

Lincoln, Edward, Japan: Facing Economic Maturity, Washington: Brookings
Institution, 1988.

Lincoln, Edward, Japan’s Unequal Trade, Washington: Brookings Institute, 1990.

Lincoln, James and Arne Kalleberg, Culture, Control, and Commitment: A Study

of Work Organization and Work Attitudes in the United States and Japan,
Cambridge: Cambridge University Press, 1990.

Lissington, M.P., New Zealand and Japan 1900-1941, Wellington: Government
Printer, Wellington, New Zealand, 1972.

List, Friedrich, The National System of Political Economy, New York: Augustus
M. Kelley, New York, 1966. (reprint of 1885 edition).

Lynn, Richard, Educational Achievement in Japan: Lessons for the West,
Armonk, New York: M.E. Sharpe, 1988.

Macdonald, William, "Japan, Canada and U.S. in a dangerous decade," Canadian
Speeches 7, no. 3 (May 1993), 2-9.

-453-



Makino, Noboru, Total Forecast: Japan, 1990s, London: Cassell, 1993.

Mannari, Hiroshi and Harumi Befu, eds., The Challenge of Japan’s

Internationalization: Organization and Culture, Tokyo: Kodansha International
Ltd., 1983.

Marsh, Ian., Beyond the Two Party System: Political Representation, Economic
Competitiveness and Australian Politics, Sydney: Cambridge University
Press, 1995.

Matsuoka, Mikihiro and Brian Rose, The DIR Guide to Japanese Economic
Statistics, Oxford: Oxford University Press, 1994).

McKinlay, Peter, Redistribution of Power? Devolution in New Zealand,
Wellington, IPS, 1990.

McKinstry, John and Asako Nakajima McKinstry, Jinsei Annai, "Life’s Guide":

Glimpses of Japan Through a Popular Advice Column, New York: M.E.
Sharpe, 1991.

McLaren, John. ed., A Nation Apart. Personal Views of Australia in the Eighties,
Sydney: Longman Cheshire Publishers, 1983

McLauchlan, Gordon, The Passionless People, Auckland: Cassell New Zealand,
1976..

McQuaig, Linda, The Cult of Impotence: Selling the Myth of Powerlessness in
the Global Economy, Toronto: Penguin Books, 1998.

McRae, Hamish, The World in 2020: Power, Culture and Prosperity: A Vision of
the Future, New York: Harper Collins, 1994.

Millar, T.B., Australia’s Foreign Policy, Sydney: Angus and Robertson Ltd.,
1968.

Mitsuhiro, Seki, Beyond the Full-Set Industrial Structure: Japanese Industry in the
New Age of East Asia, Tokyo: LTCB International Library Foundation, 1994.

Morgan, James and Jeffrey, Cracking the Japanese Market: Strategies for Success
in the New Global Economy, New York: Free Press, 1991.

Morton, W.L., The Canadian Identity, Toronto: University of Toronto Press,
1972.

Mourdoukoutas, P., Japan’s Tumn: The Interchange in Economic Leadership,
Lanham: University Press of America, 1993.

-454-



Murphy, Taggart, The Weight of the Yen: How Denial Imperils America’s Future
and Ruins an Alliance, New York: W.W. Norton & Company, 1996.

Naisbitt, John, Global Paradox, New York: Avon, 1994,

Nester, William, The Foundation of Japanese Power: Continuities, Changes,
Challenges, New York: M.E. Sharpe, 1991.

New Zealand Planning Council, Expanding our Horizons — New Zealand in the
Global Economy, Wellington: New Zealand Planning Council, 1991.

Nicholas, Stephen, David Merrett, Greg Whitwell, William Purcell with Sue

Kimberley, Japanese FDI in Australia in the 1990s: Manufacturing, Financial
Services and Tourism, Australia-Japan Research Centre, Pacific Economic
Papers, No. 256, June 1996.

Nippon: a charted survey of Japan, Yano Memorial Society, annual.

Nomura Research Institute and the Institute of Southeast Asian Studies, The New

Wave of Foreign Direct Investment in Asiam, Singapore: Institute of
Southeast Asian Studies, 1995.

Novitz, David and Bill Willmott, eds., Culture and Identity in New Zealand,
Wellington: GP Books, 1989.

Ohmae, Kenichi, The Borderless World, New York: McKinsey & Company,
1990.

Okimoto, Daniel and Thomas Rohlen, Inside the Japanese System: Readings on

Contemporary Society and Political Economy, Stanford: Stanford University
Press, 1988.

Olson, Lawrence, Ambivalent Moderns: Portraits of Japanese Cultural Identity,
Savage: Towman & Littlefield, 1992.

Oppenheim, Philip, Trade Wars: Japan versus the West, London: Weidenfeld &
Nicholson, 1992.

Orr, Robert, The Emergence of Japan’s Foreign Aid Power, New York: Columbia
University Press, 1990.

Ouchi, William, Theory Z: How American Business Can Meet the Japanese
Challenge, Reading, Mass.: Addison-Wesley, 1987.

Ozaki, Robert, Human Capitalism: The Japanese Enterprise System as World
Model, New York: Kodanska America, 1991.

-455-



Palmer, Vance, The Legend of the Nineties, Melbourne: Melbourne University
Press, 1954

Parkin, Michael and Robin Bade, Economics: Canada in the Global Environment,
Don Mills, Ontario: Addison-Wesley, 1997.

Pratt, Larry and Ian Urquhart, The Last Great Forest: Japanese Multinationals and
Alberta’s Northern Forests, Edmonton: NeWest Publishers Ltd., 1994.

Perkins, J.O.N., ed., Macro-Economic Policy: A Comparative Study — Australia,
Canada, New Zealand and South Africa, Toronto: University of Toronto
Press, 1973.

Pharr, Susan, Losing Face: Status Politics in Japan, Berkeley: University of
California Press, 1990.

Porter, Michael, Canada at the Crossroads: The Reality of the New Competitive
Environment, Ottawa: BCNI; Ottawa, Government of Canada, 1991.

Porter, Michael, The Competitive Advantage of Nations, New York: The Free
Press, 1990.

Prestowitz, Clyde, Trading Places: How We Are Giving Our Future to Japan and
How to Reclaim It, New York: Basic Books, 1989.

Price, Charles, ed., Australian National Identity, Canberra: Academy of the Social
Sciences in Australia, 1991.

Prindle, Tamae, editor and translator, Made in Japan and Other Japanese
"Business Novels", Armonk: M.E. Sharpe, 1989.

Pringsheim, Klaus, Neighbours Across the Pacific: The Development of

Economic and Political Relations Between Canada and Japan, Westport:
Greenwood Press, 1983.

Pusey, Michael, Economic Rationalism in Canberra. A Nation-Building State
Changes its Mind, Sydney: Cambridge University Press, 1991.

Pyle, Kenneth, The Japanese Question: Power and Purpose in a New Era,
Washington: AEI Press, 1992.

Reading, Brian, Japan: The Coming Collapse, London: Weidenfeld & Nicholson,
1992.

Reed, Stephen, Making Common Sense of Japan, Pittsburgh: University of
Pittsburgh Press, 1993.

-456-



Reich, Robert, The Work of Nations: Preparing Ourselves for 21* Centu
Capitalism, New York: Alfred A. Knopf Inc. 1991.

Reingold, Edwin, Chrysanthemums and Thorns: The Untold Story of Modern
Japan, New York: St. Martin’s Press, 1992.

Reischauer, Edwin O., The Japanese Today, U.S.A.: Belknap Press, 1988.

Rifkin, Jeremy, The End of Work, New York: Putnam Publishing Group, 1995.

Rix, Alan, Japan’s Economic Aidm, London: Croom Helm, 1980.

Ron Wickes & Aldith Graves, The Japanese Market for Manufactures Imports:
the Door Opens Wider, East Asia Analytical Unit Working Paper No 1,
Canberra: Department of Foreign Affairs and Trade, Australia 1993.

Rosenberger, Nancy, ed., Japanese Sense of Self, Cambridge: Cambridge
University Press, 1992.

Russell, Marcia, Revolution: New Zealand From Fortress to Free Market,
Auckland: Hodder Moa Beckett Publishers Ltd., 1996.

Sansom, G.B., The Western World and Japan: A Study of European and Asiatic
Cultures, Tokyo: Tuttle, 1977.

Shear, Jeff, The Keys to the Kingdom: The FS-X Deal and the Selling of
America’s Future to Japan, New York: Doubleday, 1994.

Sheard, Paul, ed., International Adjustment and the Japanese Firm, St. Leonards:
Allen & Unwin, 1992.

Sheridan, Kyoko, ed., The Australian Economy in the Japanese Mirror, St. Lucia:
University of Queensland Press, 1992.

Shibusawa, M., Z. Ahmad, and Brian Bridges, Pacific Asia in the 1990s, London:
Routledge, 1992.

Sinclair, Keit,. A Destiny Apart: New Zealand’s Search for National Identity,
Wellington: Allen & Unwin, 1986.

Smith, Alan, Canadian Culture, the Canadian State and the New Continentalism,
Orono: University of Maine Press, 1990.

Soho, Tokumtomi, The Future Japan, translated and edited by Vinh Sinh with
Matsuzawa Hitoaki and Nicholas Wichenden, Edmonton: University of
Alberta Press, 1989.

-457-



Stephens, Michael, Education and the Future of Japan, Folkestone: Japan Library
Ltd., 1991.

Stern, Robert, ed., Trade and Investment Relations Among the United States.
Canada and Japan, Chicago: University of Chicago Press, 1989.

Steven, Rob, Japan’s New Imperialism Armonk: M.E. Sharpe, 1990.

Stewart, Jenny, The Lie of the Level Playing Field, Melbourne: The Text
Publishing Company, Melbourne, 1994.

Stopford, John, Susan Strange and John Henley, Rival States, Rival Firms:
Competition for World Markets, Cambridge: Cambridge University, 1991.

Storry, Richard, A History of Modern Japan, London: Penguin, 1990.

Strange, Susan, States and Markets: An Introduction to International Political
Economy, London: Pinter, 1988.

Tabb, W., The Postwar Japanese System: Cultural Economy and Economic
Transformation, New York: Oxford University Press, 1995.

Takenada, Heizo, Contemporary Japanese economy and economic policy, Ann
Arbor: University of Michigan Press, 1991. '

Tan, Hong and Haruo Shimada, eds., Troubled Industries in the United States and
Japan, New York: St. Martin’s Press, 1994.

Tayor, Jared, Shadows of the Rising Sun: A Critical View of the Japanese
Miracle, Tokyo: Tuttle, 1993

Thomas, Roy, Japan: The Blighted Blossom, Vancouver: New Star, 1989.

Thurow, Lester, ed., The Management Challenge: Japanese Views, Cambridge:
MIT Press, 1985.

Tobbin, Joseph, Re-Made in Japan: Everyday Life and Consumer Taste in a
Changing Society, New Haven: Yale University Press, 1992.

Trade Outcomes and Objectives Statement, Commonwealth of Australia,
February 1997.

Trotter, Ann, New Zealand and Japan 1945-52: The Occupation and the Peace
Treaty, London: Athlone Press, London, 1990.

Tsuru, Shigeto, Japan's Capitalism: Creative Defeat and Beyond, Cambridge:
Cambridge University Press, 1993.

-458-



Tung, Rosalie, ed., Strategic Management in the United States and Japan: A
Comparative Analysis, Cambridge: Ballinger, 1986.

Turner, Charlie, Japan’s Dynamic Efficiency and the Global Market: Trade,
Investment and Economic Growth, New York: Quorum Books, 1991.

Tyers, Rodney, Projecting Matrices of International Trade Flows: The' Case of
Australian and Pacific Basin Trade, Australian National University, Research
School of Pacific Studies.

Unger, Danny and Paul Blackburn, eds., Japan’s Emerging Global Role, Boulder:
Lyne Rienner Publishers, 1993.

Valaskakis, Kimon, Canada in the Nineties. Meltdown or Renaissance?, Montreal:
Gamma Institute Press, 1990.

Vance, Jonathan, Objects of Concern: Canadian Prisoners of War Through the
Twentieth Century, Vancouver: UBC Press, 1994.

Vogel, Ezra F., Japan as Number One: Lessons for America, Cambridge: Harvard
University Press, 1979.

Wade, Robert, Governing the Market. Economic Theory and the Role of
Government in East Asian Industrialization, Princeton: Princeton University
Press, 1990.

Weiss, Linda, The Myth of the Powerless State, Ithaca: Cornell University Press,
1998.

Weiss, Linda and John Hobson, States and Economic Development, London:
Polity Press, 1995.

Wevers, Maarten, Japan, Its Future and New Zealand, Wellington: Institute of
Policy Studies, 1988.

White, Merry, The Japanese Overseas: Can They Go Home Again?, New York:
Free Press, 1988.

White, Eric, Episodes. A Glimpse of Australia-Japan Relations 1859-1979,
Sydney: Embassy of Japan in Australia, 1980.

Whitney, Jane, ed., Doing Business in Japan: An Insider’s Guide, Toronto:
Canadian Chamber of Commerce, 1994.

William Knoke, Bold New World.: The Essential Road Map to the Twenty-First
Century, New York: Kodansha International, 1996.

-459-



Williams, Glen, Not for Export: Toward a Political Economy of Canada’s
Arrested Industrialization, Toronto: McClelland and Stewart, 1987.

Wood, Christopher, The Bubble Economy, London: Sidgwick and Jackson, 1992.

Wood, Christopher, The End of Japan Inc. and How the New Japan Will Look ,
New York: Simon and Schuster, 1994.

Woronoff, Jon, Japanese Targeting: successes. failures, lessons, Basingstoke:
Hampshire Macmillan, 1992.

Woronoff, Jon, The Japanese Economic Crisis, Basingstoke: Macmillan, 1997.
Woronoff, John, Politics the Japanese Way, London: Macmillan Press, 1988.

Worzel, Richard, Facing the Future: The Seven Forces Revolutionizing Our
Lives, Toronto: Stoddard, 1994.

Wriston, Walter, The Twilight of Sovereignty, New York: Scribner, 1992.

Yamamura, Kozo, ed., Japan’s Economic Structure: Should it Change?, Seattle:
Society for Japanese Studies, 1990.

Yetton, Phillip, Jeremy Davis and Peter Swan, Going International. Export Myths

and Strategic Realities: Report to the Australian Manufacturing Council,
Canberra: AGSM Limited, 1992.

Zimmerman, Mark, How to Do Business with the Japanese, Tokyo: Tuttle, 1985

Government Records

Australia Bureau of Statistics, International Merchandise Trade, December
Quarter 1996.

Australia Foreign Affairs and Trade, Country Economic Brief — Japan, May
1997.

Australian Embassy Tokyo, Australia-Japan Priority Market Access Issues,
February 1997.

Australian Bureau of Statistics, Overseas Trade Australia, Canberra: Government
of Australia, annual.

Australian Trade Commission, Annual Report 1994-95, Canberra: ATC, 1995.

-460-



Bureau of Industry Economics, Evaluation of the Investment Promotion and

Facilitation Program, Canberra: Australia Government Publishing Service,
1996.

Bureau of Industry Economics, Australia and New Zealand in Asia - an analysis
of changes in the relative importance of Australia and New Zealand as

suppliers of goods to East Asia 1970-80. Australian Government Publishing
Service: Canberra, 1984.

Government of Canada, Canada’s Action Plan for Japan. Ottawa: various
editions.

Department of Industry, Technology and Regional Development, Partnership for
Development Program, Canberra: DITRD, 1997.

Department of Foreign Affairs and Trade, Japan: A Guide to the Country and its
Relations with Australia, Canberra: DFAT, 1993.

Government of New Zealand, Report and Analysis of External Trade Statistics of
New Zealand 1949-52 1961, 1962-63 and 1963-64, Wellington: Government
of New Zealand, 1965.

Investment Promotion 1997 Queensland State Government Briefing, 11
November 1997, unpublished paper.

Kingston, Anthony, Tony Battaglene, Perry Smith and Stephen Beare, Changes in
the Japanese Seafood Market, Discussion Paper 913, Australian Bureau of
Agricultural and Resource Economics, 1991.

Minister for Trade, ‘Australian Business Centre in Tokyo’, Media Release, 14
July 1994.

Minister of Supply and Service and Prospectus Inc., Investing and Doing Business
with Canada, Ottawa: Prospectus Inc. 1996.

Minister for Small Business, Construction and Customs, ‘Australian Business
Office Set to Take on Japan’, News Release, 8 December 1992.

Minister of Supply and Services Canada, Canada's International Business Strategy
1996-97 Overview, Ottawa: Government of Canada, 1996.

Ministry of Foreign Affairs and Trade, ‘Foreign Direct Investment: Examples of
New or Expanded Businesses’, Wellington: MFAT, 1995.

Ministry of Foreign Affairs and Trade, ASIA: Trade & Economic Prospects,
Wellington: MFAT, 1995.

-461-



Ministry of Foreign Affairs and Trade, Corporate Plan 1995-96, Wellington:
MFAT, 1996.

Ministry of Foreign Affairs and Trade, New Zealand Trade Policy:

Implementation and Directions: A Multi-Track Approach. Wellington:
MFAT, 1993.

Ministry of Supply and Services Canada, A Review of Canadian Trade Policy,
Ottawa: Government of Canada, 1983.

New Zealand Trade Development Board, Growth Through Forex — Brief to the
Incoming Government, Wellington: NZTDB, 1990.

New Zealand Trade Development Board, The Strategy for the New Zealand
Trade Development Board, Wellington: NZTDB, 1990.

New Zealand Trade Development Board, New Zealand in the Global
Marketplace, Wellington: NZTBD, 1992.

New Zealand Fishing Industry Board, The New Zealand Seafood Industry
Economic Review 1993/1994.

New Zealand Trade Development Board, Ten by 2010 — A Goal for New
Zealand, Wellington: NZTDB, 1990.

Persistence, Performance and Price: Report of the Japanese Market Access
Promotion Mission to Australia, Canberra: Australian Government Publishing
Service, 1985.

Statistics Canada, International Trade. Division, Exports by User Defined
Grouping, to Japan 1995, Ottawa: Government of Canada, 1996.

Statistics Canada, Exports-Merchandise Catalogue 65-202 Annual.

Statistics Canada, Exports-Merchandise Various editions, Catalogue 65-202,
Ottawa; Government of Canada, Annual.

Statistics Canada, Canada’s International Investment Position, Ottawa:
Government of Canada, annual.

Tradenz, New Zealand — A Wealth of Opportunities, Wellington: Tradenz,
March 1997.

Tradenz, New Zealand — Regions of Opportunities, Wellington: Tradenz, July
1997.

Tradenz, Competing in the New Millennium, Wellington: Tradenz, 1997.

-462-



Williams, Sandra, To’aiga Su’a-Huira and Colin Campbell-Hunt, TRADENZ:

Building a State Agency for Export Development, Case Research Publication
CRP1/95 Wellington: Victoria University of Wellington, 1995.

Newspaper Articles/Newsmagazines

Boucher, Mark, ‘Wasabi Shipment to Japan first for Jatra’, Export News, February
2, 1995.

Canada-Japan Trade Council Newsletter (Ottawa: Canada-Japan Trade Council),
quarterly.

Fallows, James, ‘Joys of Japan: learning to like the most interesting place on
earth,” Atlantic 272, No 1, July 1993, 104-108.

Gee, Marcus, ‘Asia’s Cultural Handicap,” The Globe and Mail, January 21, 1998.

Gee, Marcus, ‘The Real End of Japan Inc.,” The Globe and Mail, April 18, 1998,
p.D4.

Horvat, Andrew, ‘Japan’, Financial Post 88, no. 30 (July 23, 1994), S17-S20.
Correction 88, no. 31, July 30, 1994, p. 2.

‘Japan hopes OECD will raise its 1998 GDP forecast’, Reuters, April 26, 1998.

‘Japan to Spend $321 billion to bail out banks’, Vancouver Sun, July 2, 1998.

‘Japanese investment likely to halve as boom-year growth subsides’, The National
Business Review, 24 July 1992.

‘LDP drafts measures to revive ailing economy’, The Japan Times, October 22,
1997, p.1.

Lea, N., ‘Cultural savy for Japan’, Manitoba Business, 15, no. 8 (October 1993),
38.

Makihara, Kumiko, ‘Paper wall: Japan's regulatory web is under attack’, Time
(Canadian Edition), 142, no. 2, July 1993, 36.

Mallard, William, ‘Time to ‘buy Japan,” minister proclaims’, The Vancouver Sun,
April 22, 1998.

Mallard, William, ‘Japan jobless rate surges, soon to pass that of U.S.”, The
Vancouver Sun, May 30, 1998, p.E3.

Manthorpe, Jonathan, ‘Japan will need radical makeover to get ailing economy
back on feet’, The Vancouver Sun, April 22, 1998.

-463-



Mark, Ken, ‘How the last became the first: the Japanese economy is the world's

strongest, but it wasn't always so’, Canada and the World 58, no. 8, April
1993, 14-16.

"Micheal Porter", New Zealand Education Review, April 16, 1997.

Motluk, Alison, ‘Ascent of Japan’, Canada and the World, no. 58, no. 8, April
1993, 26-8.

New Zealand Herald, various issues.

New Zealand Sunday Star-Times, various issues.

Ozawa, Ichiro, ‘Toward a bolder Japan: excerpt from Blueprint for Building a
New Japan’, Time (Canadian), 143, no. 24, June 13, 1994, 36-42.

Pringsheim, Klaus, ‘Canada’s Processed Food Trade with Japan (1995-96)’,
Canada-Japan Trade Council Newsletter, May-June 1997.

‘Public works focus of Japan plan but huge tax cuts possible in mix’, The
Vancouver Sun, March 27, 1998, p.D3.

Robertson, Jack, ‘U.S. Should Not View Japan as next Asian domino’, Reuters,
March 23, 1998.

Senator Gareth Evans and Senator Peter Cook, ‘Celebrate Australia Campaign
Opens in Japan’, News Release, 31 October 1993.

Taylor, Linda, ‘Pressure to conform: some Japanese are starting to questions some

of the harsh attitudes which have led to a highly competitive and at times
ruthless society’, Canada and the World 58, no. 8 (April 1993), 29-31.

Reprints

Abashi, Masahiko. Japanese Direct Investment in New Zealand, NZ Institute of
Economic Research, 1993.

Abashi, Masahiko, Foreign Direct Investment in New Zealand, NZ Institute of
Economic Research, 1993.

Asia Pacific Foundation of Canada, Canada Asia Review 1997, Vancouver: Asia
Pacific Foundation, 1997.

-464-



Australia Japan Business Forum, Report of the AJBF Economic Survey Mission
to Japan, June 1987.

Australia-Japan Economic Institute, Economic Bulletin, numerous editions.

Bank of Japan, Comparative Economic and Financial Statistics Japan and Other
Major Countries 1997, Tokyo: Bank of Japan, 1997.

Brookes, Richard, Wayne Cartwright and Mark Domney, Kiwifruit Indust

Marketing Review, Auckland: Kiwifruit Industry Marketing Review Steering
Committee, 1994.

Card, Duncan Cornell. Canada-U.S. Free Trade and Canadian Cultural
Sovereignty, Victoria: Institute for Research on Public Policy, 1987.

Chapman, Anthony, Canada and the Pacific Rim, Background Paper 260E
Ottawa: Library of Parliament, 1991.

Colgate, Pat and Kathryn Featherstone, ‘Changing Patterns of Foreign Direct
Investment in the Pacific Region: New Zealand Country Paper’, Report to
PECC, Wellington: New Zealand Institute of Economic Research, May 1992.

Committee for Economic Development, From Promise to Progress: Towards a
New State in U.S.- Japan Economic Relations. New York: Committee for
Economic Cooperation, 1994.

Edgington, David, Japanese Direct Investment in Canada: Recent Trends and
Prospects, B.C. Geographical Series Number 49, Vancouver: B.C.

Geographical Series, 1992.

International Monetary Fund, Direction of Trade Statistics Yearbook, New York:
IMF, 1960 - 1989.

International Monetary Fund, International Financial Statistics Yearbook, New
York: IMF, annual.

Japan Economic Almanac, annual.

Japan New Zealand Business Council, Japanese Direct Investment in New
Zealand, Wellington: INZBC, 1990

Japan External Trade Organization, Nippon 1997: Business Facts and Figures,
Tokyo: JETRO, 1997.

Japanese Chamber of Commerce and Industry of New York, Japan's Industries
and Trade: profiles and interrelationships with the United States, New York:
Japanese Chamber of Commerce and Industry of New York, 1991.

-465-



Japanese Tourism to Australia, Canberra: Australia-J apan Research Centre, 1992.

Kamada, Mayumi, Australia-Japan Business Cooperation Committees: Forging
Channels of Communication, Pacific Economic Papers, No.219, May 1993.

Koerner, Richard J., Behaviour of Pacific Energy Markets: the Case of the Coking
Coal Trade with Japan, Pacific Economic Papers No. 252, Australia-Japan
Research Centre, February 1996.

Lambert, .M. and M. Taylor, ‘Penetrating the Japanese Value-Added
Marketplace: Strategies and National Approaches of Canada's Competitors,’
Canadian Embassy Report, September 1992 (unpublished).

Masatoshi Inouchi and Takashi Terada, Asia Pacific Economic Cooperation and
Australia-Japan Relations: A Japanese Perspective, Pacific Economic Papers,
No.224 Australia-Japan Research Centre, October 1993.

New Zealand Centre for Japanese Studies, Japan and New Zealand Historical
Connections, Auckland: NZCJS, 1970.

New Zealand Centre for Japanese Studies, Annual Report, various years.
New Zealand/Japan Foundation, Annual Report, various years.
New Zealand Kiwifruit Marketing Board, Annual Report, 1996.

New Zealand/Japan Trade and Investment Yearbook, Wellington: Japan/New
Zealand Business Council, 1991.

Pacific Automotive Co-operation Inc., JAMA Canada Annual Report, Toronto:
PAC, 1996.

Report of the Review Committee on Tradenz, Wellington: Tradenz, 1994.

"Report of the Japanese market access promotion mission", AFAR, February
1985.

Shiratake, Akira, ‘Meat’, A report to the Twenty-Second Joint Meeting of the
Japan/New Zealand Business Council, October 25-27, 1995.

Tiessen, James, Canada-Japan Trade Perspectives, Ottawa: Canada-Japan Trade
Council, 1996.

Wada, Fumio, ‘Fruit, Vegetables and Garden Plants’, a report to the twenty-
second meeting of the Japan/New Zealand Business Council, October 25-27,
1995.

-466-



Scholarly Articles

Anderson, David L. and Barnett, Donald W., ‘Japanese Coking Coal Procurement

Strategies Revisited: The Political Economy of Price Renegotiation’, in JBA,
Vol 19-No. 1&2, 1989/90.

Baldwin, Doug, ‘Lucy M. Mongomery and Anne of Green Gables: The Japanese
Connection,” Journal of Canadian Studies, 28, Fall 1993, 123-133.

Blain, Robert, ‘Japanese investment in Canada and Canadian exports to Japan,
1965-1984,” Canadian Geographer, Summer 1988, 141-150.

Bowles, Paul and Brian MacLean, ‘Regional Blocs: Can Japan be the Leader?’ in
Robert Boyer and Daniel Routledge, eds., States and Markets: The Limits to
Globalization, London: Routledge, 1996.

Chinese Culture Connection, ‘Chinese values and the search for culture-free

dimensions of culture’, Journal of Cross-Cultural Psychology, 18, 2 (1987),
143-164.

Courtis, Kenneth S., ‘Japan in the 1990s: To Still Higher Levels of

Performance’, in Doing Business in Japan: An Insider’s Guide, Toronto: Key
Porter Books, 1994.

Cox, R., ‘Social Forces, States and World Order,” Millennium, Summer, 1991.

Cox, R., ‘Structural Issues of Global Governance: Implications for Europe,’ in S.
Gill, ed., Gramsci, Historical Materialism and International Relations,
Cambridge: Cambridge University Press, 1993.

Denny, M. et al., ‘Productivity in manufacturing industries in Canada, Japan and
the U.S.A.,” Canadian Journal of Economics, 25 August 1992, 584-603.

Drache, Daniel, ‘From Keynes to K-Mart’ in Robert Boyer and Daniel Drache

(eds.) States Against Markets. The Limits of Globalization, London:
Routledge, 1996.

Drucker, Peter, ‘The End of Japan, Inc.’, Foreign Affairs, Spring 1993.

Drysdale, Peter, ‘Japanese Direct Foreign Investment in Australia in Comparative
Perspective’, Pacific Economic Papers, No. 223, Australia-Japan Research
Centre, September 1993.

Drysdale, Peter, ‘Crawford and the Relationship with Japan: Despite the

Vicissitudes’, Pacific Economic Papers, No.133, Australia-Japan Research
Centre, March 1986.

-467-



Ford, Ashley, “What Price Friendship’, Far Eastern Economic Review, 138,
December 17, 1987, 102-103.

Franke, Richard, G. Hofstede and M. Bond, ‘Cultural Roots of Economic

Performance: A Research Note’, Strategic Management Journal, vol. 12,
1991, 165-173.

Fukushima, M. and C.H. Kwan, ‘Foreign Direct Investment and Regional
Restructuring in Asia,” in The New Wave of Foreign Direct Investment in

Asia, Singapore: Nomura Research Institute and Institute of Southeast Asian
Studies, 1995.

Fukushima, Glen S., ‘Economic Trends, Internationalisation and Deregulation’, in
Gerald Paul McAlinn, ed., The Business Guide to Japan. New York: Reed
Academic Publishing Asia, 1996.

Higgott, R., ‘International Policy Economy’, in A.J. Groom and M. Light, eds.,

Contemporary International Relations: A Guide to Theory. London:
Routledge, 1994.

Hiroshi, Kitamura, ‘The Position of Canada in Japan's Diplomatic Framework’,
Pacific Affairs, 64 Summer 1991, 226-234.

Johnson, Chalmers, ‘Introduction: The Idea of Industrial Policy’, in Chalmers
Johnson, editor, The Industrial Policy Debate, Los Angeles: ICS Press, 1984.

Keniry, John, ‘“An Exportable Feast": Towards a Sectoral Policy for an Export
Oriented Food Processing Industry’, in Ian Marsh, ed., Australian Business in

the Asia Pacific Region: The Case for Strategic Industry Policy, Sydney:
Longman Professional Publishing, 1994.

Kinmonth, Earl, ‘Japanese Engineers and American Myth Makers’, Pacific Affairs,
vol. 64, no. 3 (Fall 1991), 328-350.

Lambert, James M., ‘Japan's Changing Marketplace: A Survey of Japan's Major

Trading Partners’, Doing Business in Japan-An Insider's Guide. Toronto:
Canadian Chamber of Commerce in Japan, 1994.

Larkin, Tom, ‘Japan: Changing Problems’, in John Henderson, Keith Jackson
and Richard Kennaway, eds., Beyond New Zealand: The Foreign Policy of a
Small State, Auckland: Methuen, 1980.

May, V.J.,, ‘Changing Patterns of Tourism in Japan’, Geographer, 70, June 1985,
250-1.

McCormack, Gavan, ‘Coping with Japan: The MFP Proposal and the Australian
Response’, in G. McCormack, ed., Bonsai Australia Banzai:

-468-



Multifunctionpolis and the Making of a Special Relationship with Japan.
Sydney: Leichhardt, NSW: Australia Pluto Press, 1991.

McCormack, Gavan, ‘The Australia-Japan Relationship — The First Hundred

Years’, Bonsai Australia Banzai: Multifunctionpolis and the Making of a
Special Relationship with Japan, Leichhardt, NSW: Pluto Press, 1991.

McMillan, Charles, ‘Shifting Technological Paradigms: From the US to Japan’, in

Robert Boyer and Daniel Drache, eds., States Against Markets: The Limits of
Globalization, London: Routledge, 1996.

McMillan, Charles, ‘Lessons from Japan’, CMA, 67, no. 1, February 1993, 16-17,
19-20.

Mosk, Carl and Yoshi-fume Nakata, ‘Education and Occupation: An Enquiry into
the Relationship between College Specialization and the Labour Market in
Postwar Japan’, Pacific Affairs, vol. 65, no. 1, Spring 1992, 50-67.

Nester, William, ‘Japan's Mainstream Press: Freedom to Conform?’, Pacific
Affairs , vol. 62, no. 1, Spring 1989, 29-39.

Norman, Robert Sir, ‘A Growing Complementarity’, in Japanese Investment in
Australia, Canberra: The Australia-Japan Economic Institute, 1971.

Ohe, Shinobu, ‘Future City Planning: The Japanese Experience and the MFP’, in
G. McCormack, ed., Bonsai Australia Banzai: Multifunctionpolis and the
Making of a Special Relationship with Japan, Leichhardt, NSW: Australia
Pluto Press, 1991.

Peren, Roger, ‘Introduction’, in Ian Duncan, Foreign Direct Investment Benefits
and Costs, New Zealand Centre for Japanese Studies, Working Paper No. 5,
November 1992.

Richardson, Ron, ‘Tons of Trouble’, Far Eastern Economic Review, 122,
December 8, 1983, 810-11.

Rix, Alan, ‘Japan's Foreign Aid Policy: A Capacity for Leadership?’, Pacific
Affairs, vol. 62, no. 4, Winter 1989-90, 461-475.

Sissons, D.C.S., ‘Immigration in Australian-Japanese Relations, 1871-1971', in
J.A. Stockwin, ed., Japan and Australia in the Seventies, Sydney: Angus and
Robertson, 1972.

Williams, Ifor Ffowcs, ‘Hard and Soft Networks. Helping Firms Co-operate for
Future Growth,” New Zealand Strategic Management, Summer 1996.

Yamanaka, Keiko, ‘New immigration policy and unskilled foreign workers in
Japan’, Pacific Affairs, 66, no. 1, Spring 1993, 72-90.

-469-



Yasutomo, Dennis, "‘Why Aid?: Japan as an ‘Aid Great Power’", Pacific Affairs,
vol. 62, no. 4 (Winter 1989-90), 461-475.

Yoshikazu Takao and Nobuya Nemoto, ‘Long-term Outlook: Japan’s Economy in

an Era of Structural Change’, Nomura Research Institute Quarterly, Summer
1995.

Speeches

Boisvert, Roger, ‘Doing High Technology Business in Japan’, presentation
sponsored by Ladner Downs and Deloitte Touche, Vancouver, May 27, 1998.

Dalrymple, R., ‘The Australian Government’s Role in the Relationship with

Japan,” speech to the Australian Chamber of Commerce, Tokyo, 31 January
1991.

Downer, Alexander. ‘Natural Partners’ — Australia and Japan: Past, Present and
Future’, address by the Minister for Foreign Affairs, to the 20" Australia
Japan Relations Symposium, Canberra, 26 May 1997.
(Www.dfat.gov.au/.../fa_sp/downer_ajrs.html).

Edwards, Len, ‘Asia Pacific Update: Focus on Japan: CRISIS OR RENEWAL.:

What'’s really happening in Japan?’, speech to the Vancouver Board of Trade,
July 3, 1998.

Ejiri, Koichiro, ‘Speech to the Canadian Chamber of Commerce in Japan’, in
Canadian, The Canadian Chamber of Commerce in Japan Journal, Winter
1997, Volume 10, Issue 1.

Fingleton, Eamonn, ‘Posioned Chalice: The False Promise of Post-Industrialism’,
The Tokyo Report, speech to the Hotel Okura Executive Luncheon Meeting,
Wednesday, November 12, 1997.

Hawke, Bob, speech to the 12" Australian-Japan Relations Symposium, AFAR,
Vol. 55. No.3

Hawke, Bob, speech to the Australian-Japan Co-operation Committee, Canberra,
25 August 1983, in AFAR, August 1983.

Kerr, Roger ‘The Business Experience of Economic Reform in New Zealand’,
speech to the Japan/New Zealand Business Council 23* Joint Meeting,
October 17" 1996.

MacLaren, Roy, ‘Team Canada: Working Toward Canadian Success in
International Markets’, an address by the Minister for International Trade, to
the 52nd Annual meeting of the Canadian Exporters' Association. October 2,
1995.

-470-



McCrea, Jim, ‘The Direction of Expanding Trade and Investment between Japan
and New Zealand, and Cooperation in Third Markets’, 22™ Meeting of the
Japan-New Zealand Business Council, October 1995.

Myers, Douglas, ‘The Role of Government in the Business Sector’, MBA

Programme 1992 Contemporary Issues Lecture, University of Canterbury, 30
October 1992.

Pringsheim, Klaus, ‘Welcoming Remarks’, The Japanese Market for Quebec
Software, Edited Proceedings of a Conference. Ottawa: Canada-Japan Trade
Council/JETRO, 1996.

Theses

Anderson, Jamie, ‘From Sensitivity to Vulnerability: The Emergence of
Asymmetrical Interdependence in the Australia-Japan Trading Relationship
1983-1996', MA thesis. University of Melbourne, 1997.

Unpublished Reports

Austrade Tokyo, IPFP Tokyo Successes Since February 1994, unpublished
paperm 1995.

Bowen, Eugene, ‘The Japanese Imported Fruit and Vegetable Market, 1997',
Tradenz Tokyo Market Research, unpublished paper, 1997.

LeBlond, Stephanie, ‘Trends in Japanese Foreign Direct Investment to the year
2000', Canadian Embassy, 1994.

Websites

Austrade web site (http://www.austrade.gov)

Australian Department of Foreign Affairs and Trade website
(http://www/dfat.gov.au)

Department of Foreign Affairs and International Trade, ‘Canada’s International

Trade and Investment: A Summary’, http://www.dfait-
maeci....vest/60057.htm#Section]

-471-



Foreign Investment Review Board Web Site,
(Http://www treasury.gov..au/organisations/fibr/Policy All.html#general)

Department of Foreign Affairs and International Trade, Canada.’s Regiopa.l
Program in Japan - Ni-Ka On-line. (Http://www/dfait-maeci.gc.ca/ni-
ka/offices/regnprg-e.as)

New Zealand Fishing Industry Board Home Page, Http://www.seafood.co.nz

-472-



	8618
	8619
	8620
	8621
	8622
	8623
	8624
	8625
	8626
	8627
	8628
	8629
	8630
	8631
	8632
	8633
	8634
	8635
	8636
	8637
	8638
	8639
	8640
	8641
	8642
	8643
	8644
	8645
	8646
	8647
	8648
	8649
	8650
	8651
	8652
	8653
	8654
	8655
	8656
	8657
	8658
	8659
	8660
	8661
	8662
	8663
	8664
	8665
	8666
	8667
	8668
	8669
	8670
	8671
	8672
	8673
	8674
	8675
	8676
	8677
	8678
	8679
	8680
	8681
	8682
	8683
	8684
	8685
	8686
	8687
	8688
	8689
	8690
	8691
	8692
	8693
	8694
	8695
	8696
	8697
	8698
	8699
	8700
	8701
	8702
	8703
	8704
	8705
	8706
	8707
	8708
	8709
	8710
	8711
	8712
	8713
	8714
	8715
	8716
	8717
	8718
	8719
	8720
	8721
	8722
	8723
	8724
	8725
	8726
	8727
	8728
	8729
	8730
	8731
	8732
	8733
	8734
	8735
	8736
	8737
	8738
	8739
	8740
	8741
	8742
	8743
	8744
	8745
	8746
	8747
	8748
	8749
	8750
	8751
	8752
	8753
	8754
	8755
	8756
	8757
	8758
	8759
	8760
	8761
	8762
	8763
	8764
	8765
	8766
	8767
	8768
	8769
	8770
	8771
	8772
	8773
	8774
	8775
	8776
	8777
	8778
	8779
	8780
	8781
	8782
	8783
	8784
	8785
	8786
	8787
	8788
	8789
	8790
	8791
	8792
	8793
	8794
	8795
	8796
	8797
	8798
	8799
	8800
	8801
	8802
	8803
	8804
	8805
	8806
	8807
	8808
	8809
	8810
	8811
	8812
	8813
	8814
	8815
	8816
	8817
	8818
	8819
	8820
	8821
	8822
	8823
	8824
	8825
	8826
	8827
	8828
	8829
	8830
	8831
	8832
	8833
	8834
	8835
	8836
	8837
	8838
	8839
	8840
	8841
	8842
	8843
	8844
	8845
	8846
	8847
	8848
	8849
	8850
	8851
	8852
	8853
	8854
	8855
	8856
	8857
	8858
	8859
	8860
	8861
	8862
	8863
	8864
	8865
	8866
	8867
	8868
	8869
	8870
	8871
	8872
	8873
	8874
	8875
	8876
	8877
	8878
	8879
	8880
	8881
	8882
	8883
	8884
	8885
	8886
	8887
	8888
	8889
	8890
	8891
	8892
	8893
	8894
	8895
	8896
	8897
	8898
	8899
	8900
	8901
	8902
	8903
	8904
	8905
	8906
	8907
	8908
	8909
	8910
	8911
	8912
	8913
	8914
	8915
	8916
	8917
	8918
	8919
	8920
	8921
	8922
	8923
	8924
	8925
	8926
	8927
	8928
	8929
	8930
	8931
	8932
	8933
	8934
	8935
	8936
	8937
	8938
	8939
	8940
	8941
	8942
	8943
	8944
	8945
	8946
	8947
	8948
	8949
	8950
	8951
	8952
	8953
	8954
	8955
	8956
	8957
	8958
	8959
	8960
	8961
	8962
	8963
	8964
	8965
	8966
	8967
	8968
	8969
	8970
	8971
	8972
	8973
	8974
	8975
	8976
	8977
	8978
	8979
	8980
	8981
	8982
	8983
	8984
	8985
	8986
	8987
	8988
	8989
	8990
	8991
	8992
	8993
	8994
	8995
	8996
	8997
	8998
	8999
	9000
	9001
	9002
	9003
	9004
	9005
	9006
	9007
	9008
	9009
	9010
	9011
	9012
	9013
	9014
	9015
	9016
	9017
	9018
	9019
	9020
	9021
	9022
	9023
	9024
	9025
	9026
	9027
	9028
	9029
	9030
	9031
	9032
	9033
	9034
	9035
	9036
	9037
	9038
	9039
	9040
	9041
	9042
	9043
	9044
	9045
	9046
	9047
	9048
	9049
	9050
	9051
	9052
	9053
	9054
	9055
	9056
	9057
	9058
	9059
	9060
	9061
	9062
	9063
	9064
	9065
	9066
	9067
	9068
	9069
	9070
	9071
	9072
	9073
	9074
	9075
	9076
	9077
	9078
	9079
	9080
	9081
	9082
	9083
	9084
	9085
	9086
	9087
	9088
	9089
	9090
	9091
	9092
	9093
	9094
	9095
	9096
	9097
	9098
	9099

